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entaemonie 
THE LEADING FIRE INSURANCE COMPANY OF AMERICA. INCORPORATED 1819. CHARTER PERPETUAL 
" Vice-President. A. C. ADAMS 
we HL RING, Secretary. WM. B. CLARK, President. w+ sensi 
NORTHWESTERN BRANCH, OMAHA, NEB. 
Cash Capital.....ccccccccccccece $4,000,000 00 WM.H.WYMAN, W.P. HARFORD, 
NR ncrnssccconccssceses 14,071,948 37 General Agent. Asst. General Ageat, 
Total Liabilities........ceccceees 4,410,877 80 paases wnanen, eam Paemenen, On. 
Net Surplus..........cscccocsess 5,663,070 57 BOARDMAN & SPENCER, G ' 
Surplus to Policyholdets......... 9,661,070 57 e 
Losses Paid in 83 Years.........- 90,933,965 % MNLAND MARINE DEPARTMENT. 
CHICAGO, ILL., NEW YORK, 
145 La Salle Street. 52 William Steet, 














WESTERN BRANOH: 


KEELER & GALLAGHER, General Agents. ZETNA BUILDING, 413 VINE ST. 


SIiInotinNATi, OFC. 





JULY, 1902. 





THE CONTINENTAL 
FIRE INSURANCE CO. 








Assets over 


A SATISFIED CUSTOMER WILL BE A PERMANENT | 
CUSTOMER. TO SECURE HIS SATISFACTION THE | 
} 


$12,000,000. 
Liabilities less than 
INSURANCE POLICY YOU CIVE HIM MUST BE $6,000,000. 


PROOF ACAINST CRITICISM Surplus to policy- 
holders over 


YOU WILL NEVER HAVE TO APOLOGIZE FOR A CONTINENTAL POLICY. $6,000,000. 

















Principal Office: 
Continental Bullding, 46 Cedar Street, New York. 


Western Department, Rialto Building, Chicago, Ills. 





D. W. C. SKILTON, President. 


J. H. MITCHELL, Vice-Presideng, 
EDW. MILLIGAN, Secretary. 


JOHN B. KNOX, Assistant Secretary. 





Surplus to Policyholders, $3,116,250,56, Total Losses Paid, Over Forty-Seven Million Dollars. 


CASH CAPITAL, TWO MILLION DOLLARS. 





THE WESTERN AND SOUTHERN DEPARTMENT, 
Northeast Corner Fourth and Elm Streets, CINCINNATI, OHIO. 





LOVEJOY & SPEAR, Managers. AGENCIES IN ALL CITIES AND TOWNS. 
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Cooper 


Firelnsurance Company 


OF DAYTON, O. 


Guas. D. Mzap, 


President. 


H, E. Meap, 


Vice-President, 


GERMAN 
Fire Insurance Company, 


OF WHEELING, W. VA. 
' ORGANIZED IN 1867. 
Cash Capital, $100,000. Net Surplus, $129,133.06 


WM. F, STIFEL, President. 


S. W. RICE, Special Agent. 


Firemen’s Insurance Company 


OF BALTIMORE, MD. 


Cuas. W. ScHENK, 


Secretary. 








G. W. POHLMAN, 
General Agent Western Department, 
CINCINNATI, O. 


Per States ef Ohio, Michigan, Indiana, Illinois, Wisconsin, Minnesota, lowe, 
Missouri, Kansas, Colorado and Nebraska. 


21 East Third St., 


NATIONA 


C. 8. BUNKER, President. PRANKLIN Hi. HEAD, Vice-President. 
A. A. SMITH, Secretary. i. G. B. ALEXANDER, 2nd Vice-Prest. and Gea. Migs, 


CONTINENTAL CASUALTY COMPANY, 


WRITES ALL FORMS OF 


Personal Accident 


and Health Insurance, 
More Than Four Million Dollars Paid to 
Policy Holders. 
GOOD CONTRACTS IN GOOD TERRITORY TO GOOD MEN. 


Producers, Address—H. G. B. ALEXANDER, 2nd Vice-Prest. and Gen. Mgr. 
134 Monroe Street, Chicago. 


OHIO’S LEADING ACENCY COMPANY. 


Cincinnati Underwriters 


COAAPOSED OF 


EUREKA SECURITY 
Fire and Marine Insurance Co, | Fire Insurance Company. 


OrcanizEep 1864, 





Oreamizep 1881. 

GAPITAL $100,000. ASSETS $290,182. | CAPITAL $160,000. ASSETS, $271,40R 
SURPLUS $191,199. SURPLUS $186,910. 

COMBINED STATEMENT. 

Assets $572,092.80, Surplus $396,892.19, 


Cincinnati, Ohio, 


1902. 


INSURANCE 
COMPANY.... 


OF CINCINNATI, OHIO. 


General Insurance—State of Ohio Only. 
G. W. POHLMAN, E. W. BURNET, 


President. Secretary. 


Capital $250,000, 
BP. A. ROTHIER, President. 
ADAM BENUS, Secretary. 





i861. 





GARDNER EB. MEEKS, State Agent, 
Columbus, Ohio. 





P. W. HUNTINGTON, Pres. G. W. SINKS, Vice-Pres. H. O’KANE, Secy. 


THE FRANKLIN INSURANCE COMPANY, 


COLUMBUS, OHIO. 


Organized 1864. Cash Capital, $100.000.00. 


Its Policies guaranteed by Cash Assets of $12,259,000. 
Less Liabilities of $8,008,300. Surplus of over $4,250,000 
Confines its Business to Ohio. 


Insures against Fire, Lightning and Tornado. 








TEUTONIA 


FireInsuranceCompany, 
OF DAYTON, OHIO. 


INCORPORATED 18665. 
OHIO’S STAUNCHEST FIRE INSURANCE COMPANY. 
CASH ASSETS, - - - - - - $575,049.78 
NET SURPLUS (over Capital and all Liabilities) - %396,077.52 


EDWARD PAPE, President. 1. A. LEGLER, Vice-Pres’t. J. LINXWEILER, Jr., Sec’y. 





Ohio Farmers Insurance Company 


LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity, 


Carefully Invested Assets on January Ist, 1902, of $1,250,023.40, reserved 
as follows for the protection of policyholders. 


[¢ JAS. ©. JOHNSON, President. 


LOSSES PAID MORE THAN $10,000,000.00. 




















THE WESTERN 





UNDERWRITER. 4 





OFFICERS. 
C. M. Keever, Asst. Secretary. 
FE. H. Irwin, Actuary. 
W. L. Eaton, General Attorney. 
c. C. CROWELL, Secretary. W. H. Kennepy, Supt. of Agents. 
?. H. Nicuo1s, Asst. Secretary. CRAYKE PrigstLeY, M.D.,Med. Director. 


THE NORTHWESTERN LIFE and SAVINGS COMPANY 


OF DES MOINES IOWA. 
ESTABLISHED 1896. 
Paid-up Capital, 8100,000.00. 
Statement of approved, interest-bearing securities deposited with Auditor of 


State of lowa, December 31, 1901. 
First Mortgages, Iowa Farms, $677,050 00. Value, $1,913,273.00 
Loans to Policy holders, 18.829.35. Reserve 28,182.28 
Total (Ratio 35.854) $695,879.35. $1,941,455.28 
The NORTHWESTERN LIFEandSAVINGS COMPANY sells the original plan of 
the ten-year endowment investment policies in shares in place of thousands. One 
share costs $2.50 a month; 87.50 a quarter: $15.00 semi-annually ; or $30.00 annnally. 
Each share is guaranteed to produce the sum of $300.00 in ten years.with the addi- 
tional profit of interest. lapses, and allinterest on such layse fund, all fines and penal- 
ties for reinstatement of lapsed policies. No medical examinations required on these 
shares, Policies written from one share to one hundred. Premiums the same from 
five to sixty years, and both sexes are eligible. A plan that reaches far on the invest- 
ment lines, also giving @ reasonable amount of insurance in case of death. Loans 64 
r cent of the premiums paid after the trird year. Gives one year to reinstate in case 
of lapse, thus making a policy easy to maintain. No possible chance of loss, as every 
dollar is guaranteed to the policyholder whether he lives or dies and is secured wit 
a deposit with the State of Iowa. 


AGENTS WVANTED. 
Reliable, energetic and-experienced agents can treble their commission earnings 
by selling our ten-year endowment investment policies. Address or apply to 
THE HOME OFFICE, Fourth Floor Observatory Bldg., Des Moines, Ta. 
L. E. SPENCER, Mgr., Chicago Gen’'l Agency, 1501-3 Marquette Bldg., Chicago, IIl- 
TRUSTEES. 


G.W. Marquardt, President Marquardt Savings Bank; Arthur Reynolds, Prest. Des 
Moines National Bank; John Herriott. Lieut.-Governor. State of lowa; G. D. Ellyson, 
Cashier Marquardt Savings Bank; D. F. Witter, Ex-President Jowa Loan & Trust Co.; 
J. H. Blair, Secretary Iowa Loan & Trust Co.; C. L. Gilcrest, Wholesale Lumberman; 
F. C. Macartney, Proprietor Kirkwood House; M. M. Reynolds, President Gutbrie Co 
National Kank, Panora: W. L, Eaton, Speaker Iowa House of Reps., Osage; H. H Green, 
Presiding Elder M. FE. Church, Dubuque; W. H. Kennedy, Supt. Agents, Denver Colo.; 
J. B. Tinker, Mason City; F H. Nichols, Denver, Colo.; C. C. Crowell, Des Moines. 


D. F. Witter, President. 
ARTHUR REYNOLDS, Vice-President. 
G. W. MarQuaRpT, Treasurer. 





- 
More than half a Century. 
















JRE — 


INISURARN CE@M PANY 





CFO, . 
Gul ? MEX too 


Has worked Successfully. 





+ 





JOHN P. MUNN, M.D.||2 


Active and successful Agents who desire to make 
President y 


DIRECT CONTRACTS 
with this well established and progressive Com- 


FINANCE COMMITTEE 
GEORGE G. WILLIAMS, 


Pres. Chemical National Bank 


JAMES R. PLUM, 
Leather 


| 
pany, thereby securing for themselves not only an 
immediate return for their work, but also an 


increasing annual income commensurate with 







their success, are invited to communicate with 
RICHARD E. COCHRAN, 3rd Vice-President, at 
the Company's Office, 277 Broadway, New York. 





| CLARENCE H. KELSEY 


Pres. Title Guarantee and Trust Co. 














L—__-_ 














The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
“The Leading Industrial Insurance Company in America.” 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES 
OF THE UNITED STATES AND IN CANADA. 
The Payment of over Three Hundred Death Claims Daily 
TELLS OF THE GOOD IT DOES. 

INSURANCE IN FORCE OF OVER $1,000,000,000 
attests its Greatness and Favor with the Public. 
PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 
AGENTS WANTED. 


Any honest, capable and industrious man, who is willing to begin at the bottom 
and acquire a complete knowledge of the details of the business by diligent study 
and practical experience, can, by demonstrating his capacity, establish his claim to 
the highest position in the field: It is within his certain reach. The opportunities 
for merited advancement are unlimited. All needed explanations will be furnished 
upon application to the Company’s Superintendents in any of the principal cities, or 
to the Home Office, No. 1 Madison Avenue, New York City. 


OFFICERS, 








JouN R. Heceman, President. 

Hazy Fiske, Vice-President. 

GrorcE H. Gaston, 2d Vice-Pres't. 
GrorcEe B. Woopwarp, 3d Vice-Pres’t. 
THomas H. Wittarp, Medical Director. 
W.S. Manners, Asst. “ “ 

J. J. Tompson, Cashier and Ass’t Sec’y. 


James S. Rosperts, Secretary. 

J. R. Ricnarpson, Ass’t Secretary. 
Jno. R. HeGEMAN, JR., Ass't Secretary. 
James M. Craic, Actuary. 

Hon. Stewart L. Wooprorp, Counsel. 
A. 5S. Knieut, Medical Director. 

E. M. Hotpen, Ass’t Medical Director. 





49th ANNUAL STATEMENT 






A, H. SAWYER, President. W. H. STBVBNS, Secretary 


Capital, - - : - $ 500,000.00 
Assets (to protect policyholders), 2,440,078.74 
Net Surplus to Policyholders, - 1,095,541.71 
Net Surplus to Stockholders, : 595,541.71 


N. T. JULIAN, Special Agent for Ohio, West Virginia and Michigan, Columbus, Ohie. 
FP. W. ALEXANDER, Special Agent for Indiana and Kentucky, Indianapolis, Ind. 
L.S. MacENANBEY, State Agent for tI!., Wis. and No Mich ,1 $t., Chicago 





OR iANIZED 1870 
SEMI-ANNUAL STATEMENT OF THE CONDITION 


OF THE 


CONCORDIA FIRE INSURANCE COMPANY 


Of MILWAUKEE, WIS. 


JUNE 30, 1902 
CASH CAPITAL ‘ : , $200,000.00 
Reserve for Reinsurance 549,585.65 
Net Surplus , 90,058.13 
TOTAL ASSETS $974,837.47 
GEORGE BRUMDER, President FRANK DAMKOEHLER, Secretary. 





W. B. BIERCE, 
State Agent Michigan ani Ohio, Whitney Opera House Block, Detroit, Mich 


H. A. BARTELS, Sp2cial Agent 








The Columbian National Life 
Insurance Com PaNy, ®st0%, MASS. 


Incorporated under the 
laws of Massachusetts. 


PERCY PARKER 


‘ President 
WM. BUTLER WOODBRIDGE 


General Manager 














INCORPORATED 1865 


GERMAN INSURANCE CO. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company In the West. 





Assets, January 1, 1902......... Te bdb braseb ks bdo Seeeaweds $3,964, 705.69 
Cash Capital. ......ccccce Mictihshabheiecébeladswiadtbadnswe 200,000.00 
Liabilities, including reinsurance... .. thiekedeavn Ree yee ee 2,589, 430.23 
Se SES sicbisrdtod cece paekinns 5460006¢606008 Eee 





WM. TREMBOR, Sec. 


Cc. O. COLLMAN, Pres. 
F. M. GUND, Ass’t Sec, 


HENRY BAIER, V.-Pres. 
D. B. SCHULTE, Treas. 


THOS. H. SMITH, State Agent, Dayton, Ohio. 
CARL H. SMITH, Special Agent, Dayton, Ohio. 


CERMANI FIRE INSURANCE 


COMPANY... 
ORGANIZED 1859. 


62 and 64 William Street, Cor. Cedar, NEW YORK. 
Statement, January 1, 1902, 













GE COREL, 00.0000 20006 ccccesvces .« «++. 81,000,000.08 
Reserve for Unearned Premiums. .«. 1,782,129.08 
163,409.07 


Reserve for Losses and all other 

Bee NE, 0 cescccse esse cose seca 

DOU AGB Rac ven w dang ses 0006 660s 0008 e008 p005050050 Cocke 

HUGO SCHUMANN, President. 

> CHARLES RuYKHAVER, Secretary. 

by ice-Presidents. Gustav Kear, Ass't Secretary. 
WESTERN DEPARTMENT. 
KE. G. HALLE, Manager, Royal Insurance Bldg., Chicago, Ill, 


veseee 2,484,447.51 
ss sees oeee80,429,985.61 


Fr. Von BEENUTH 
Gro. B. Epwarps 





M. W. CLAYTON, State Agent, Troy, O. 
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Provident Savings Life Assurance Society 


OF NEM YORK. 
EDWARD W. SCOTT, President. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 





Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to the Head 
Office, or any of the Society’s General Agents. 





JUSTICE and SATISFACTION 


in dealing with both Agents and Policyholders—fairness 
coupled with invariable honesty of purpose. These are 
the endeavors of the management of the Union Mutual in 
all transactions. And Promptness is another Home Office 
motto--prompt answering of letters, prompt issuing of 
policies, prompt settlement of claims. Always a place for 
reliable, capable Agents. 


Union Mutual Life Insurance Co. 


INCORPORATED 1848, 


FRED E. RICHARDS, President. Portland Maine 
) e 


ARTHUR L. BATES, Vice President. 





Address { THORNTON CHASE, Sup?., 84 Adams St., Chicag9, Tll. 
either }) EDSON D. SCOFIELD, Suft., 1110 Am. Tract Society bldg., 150 Nassau 
St.. New York City. 








LONDON GUARANTEE AND ACCIDENT GO 


(LIMITED) 

OF LONDON, ENGLAND. 

HEAD OFFICE—MANHATTAN BUILDING 
CHICAGO, ILL. 


A. W. MASTERS, GENERAL MANAGER 






Individual Accident, Employers, General Lia- 
bility, Workmen's Collective, Eleva- 





eae 
ORGANIZED 186 


9. 


tor and Teams Insurance. 
CONKLING, PRICE AND WEBB, CHAS. L. RAYMOND, 
Gen’! Agents Illinois, Missouri and Indiana, Gen’! Agent Mid igan, 1229 Majestic Bid, 
New York Life Building, Chicago. Detroit. 








TO FIELD WORKERS == 


THE PRUDENTIAL 


| Is now offering ‘° ' 
oe ordinary business most 


advantageous contracts, with liberal first year 
and renewal commissions, securing not only 
immediate returns, but alsoa continually increas- 
ing annual income, the direct result ofsystematic 
intelligent effort. The equipment is a most 
varied line of policies, on both PartTicrPaTinG 
AND Non-ParTIcIPATING PLans, thus enabling 
the Agent to meet any condition or emergency. 


Address 


| ; 
|The Prudential Insurance Company of America 
JOHN F. DRYDEN, PrResipent. Home Office: Newark, N. J. 














July business was better than June, and August 


better than either. That means that 7he Western 


| and Southern Life isa growing company. Always 


| 
| 
| 
| 
} 
| 
| 
| 
| opportunities for good men. 


W. J. Wieiiams, Henry Boat, FRANK CALDWELL, 


Secretary. Director of Agencies. President 


Home Office, Fourth and Broadway, Cincinnati, Ohio. 





CHARTERED 15866... 
THE OLD RELIABLE 


HARTFORD LIFE INSURANCE COMPANY 


RARTFORD, CONN. 


Gzo. E. Kzeney, President. Cuas. H. Bacaut, Secretary. 
Issues policies upon all the latest plans and most liberal conditions. 


Its ORDINARY LIFE and LIMITED PAYMENT CONTRACTS become 
EN DOW MENTS at AGE 80. 


In ite Industrial Branch, it issues Adult and Juvenile Whole Life, Ene 
dowment, Semi-Endowmeut, and Life-Endowment-at-A4ge-80 Policies, ip 
@mounts from $10 to 8500, from Ages 2 to 60. 

These potic‘es are plain in terms and conditions. 
full immediate benefit in case of death by accident. 

THE RECORD TELLS. 
$22,000,000 Paid to Policyholders and Beneficlaries. 


PURCHASB A HARTFORD LIFE POLICY AND YOU GET THE BES7- 


All contracts are in 


NO DEATH LOSSES IN 1901. 


The Bankers Reserve 





Fund 
Life Insurance Company, 


“BANKERS RESERVE” BUILDING, 
CINCINNATI, e e . - * 2 


DESIRES GENERAL AND DISTRICT AGENTS 
FOR TERRITORY IN OHIO. 


OHIO, 


The Bankers Reserve is a Home Company backed by responsible business men 
of Cincinnati. It offers to producing agents in Ohio the advantages of a contract 
direct with the home office on a liberal basis. The company is well established and 
its officers are men whose names carry weight throughout the State. The advantages 
of soliciting FOR A HOME COMPANY are obvious, 

All inquiries carefully attended to. 

P. F. SWING, President, 
DR. T. V. FITZPATRICK, Vice-Pres. and Med. Dir., 
WwW. SUTTON, Treas. 


J. B. SWING, Auditor, 
JAMES W. POWERS, Sec., 





What is the use of saying ‘‘the best company,” or ‘‘ the 
strongest company,” or ‘‘the largest company ?” 


They all say those things. 
WE SAY SIMPLY 


THE PENN MUTUAL LIFE 
INSURANCE COMPANY 


OF PHILADELPHIA. 


ORGANIZED 1847. 
THAT TELLS THE WHOLE STORY. 


| Gls Accident 
Pipe, 


and Health 
LARGE BENEFITS. 








Policies. 


LOW RATES. BEST COMMISSIONS. 





| Assets, = = 


| 


$999,667. Surplus, - ~ $390,484 





KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 
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The Franklin Life Insurance Company. 
OF ILLINOIS, 


NEW IN FORM, 
ATTRACTIVE, 
LIBERAL and SALABLE. 


An Active, Progressive, Up-to Date Management that realiz-s the 
advantage of issuing pclicy contracts which merit the confidence and 
approval of both Solicitor and Insured. 

According to Law, every policy issued by The Franklin is Registered 
in the Insurance Derartment of Illinois, and is protected by approved 
Securities deposited with that Department. 


HOME OFFICE: Franklin Life Building, Springfield, Ulinois. 


BRANCH OFFICES: 
ntury Building, Journal Bullding, 
“ : ¥ Chicago, Il, ” 


No. 16 Bast Fourth Street, 
St. Louis, Mo. 


Cincinnati, O. 





INSURANCE COMPANY OF THE 
STATE OF ILLINOIS, sccr0"0. 1. 


PAID UP CAPITAL, $200,000.00 
ASSETS, - 456,342.43 


WRITES FIRE, LIGHTNING and TORNADO INSURANCE. 


Geo. L. Wiley. Secretary. Rockford, Ill. 
F. M. Lindsley. Gen’! Agt. for Cook Cc ounty. 189 La Salle ms Chicago. Ill, 


Wallace Mink, Special Agt. for Illinois 5248 Calumet Ave., Chicago, IIL 
John H. Nelson, - octet Agent for Wise onsin, First Natic nal Bank 
Block  Madiso w 
w. = Builer. State Agent for Ohio and Michigan, Lock Box 1332, 
Ohio 
B. F. ‘Eneure. Special Agent for Minnesota, Endicott Arcade, 


Bt. 
Paul, Minn. 





UNDERWRITER. 


The Union Central Li insurance CO. 


CINCINNATI, OHIO. 


ASSETS, January I, 1902, 
SURPLUS, 


$30,048,592.48 
4,400,311.24 


No Fluctuating Securities — Largest Rate of Interest— 
Lowest Death Rate. — Endowments at Life Rates 
and Twenty Payment Guaranty Policies Specialties. 


Large and Increasing Dividends to Policyholders. 
Desirable Contract and Good Territory open for Live Agents. 


JOHN M. PATTISON, President. 





First Old-Line Stock Accident Co. Incorporated in Illinois. 


, Accident and Health. 
NORTH Se 

\MERICAN “2g 
ACCIDENT & 


SPECIAL AGENTS. 
SUB AGENTS. 
LOCAL AGENTS. 


INSUR ANCE C0! 
CHICAGO 


Write to A. E. FORREST, Secy 


217 La Salle Street, Chicago, 


FOR STATE OR GENERAL AGENCY TERTIIS. 
$1,800 to $6,000 per year paid to producers. 





EXCLUSIVE TERRITORY GIVEN. 





EMPLOYERS’ LIABILITY ASSURANCE CORPORATION, Ltd. 


OF LONDON, ENGLAND. 
Appleton & Dana, Managers and Attorneys United States Branch. 


Original and Leading Liability Company. 


ALLFORMS OF LIABILITY INSURANCE. 
THE MOST ADVANCED AND PRACTICAL PERSONAL 
ACCIDENT AND SICKNESS POLICIES, 


TOTAL AVAILABLE RESOURCES, $5,600,000.00 


GENERAL AGENTS! 


B. M. & GEORGE D. ALLISON, Southern Ohio, West Virginia, Tennessee, 
39 East Third Street, Cincinnati, Oo. 
PACKER & CLARK, Northern Oh‘o, 208 Superior Street, C leveland, 
ROBT. ZENER & CO., Indiana and Kentucky, Ta’ bott Block. he tennaes Poy Ind, 
GEO. A. GILBERT, Illinois, lowa and Nebraska, 184 La Salle St., Chicago, Il. 





Insurance Company 
ce North America 


AND 


Philadelphia Underwriters 


WESTERN DEPARTMENT, 
ERIE, PA., 


J. F. DOWNING, General Agent. 





FULL PAID CAPITAL $1,000,000. 
National Life Insurance Co. 


of the U. S. of A. 


WASHINGTON, D. C. 
R. E. SACKETT, SEC’Y AND GEN’L MGR. 


PRINCIPAL BRANCH OFFICE: 
National Life Bldg., Chicago, III. 


Insurance in Force December 31, 1901 

Insurance in Force September 30, 1902 . 

Insurance Written January 1 to September 30, 1901 
Insurance Written January 1 to September 30, 1902 . 


ACENTS WANTED. 


$18 184,484.14 

+ 23,204,756.23 
5,330 ,872.00 
9,002,302 .00 














Established 1366. 
THE 


Frankfort Marine, Accident and Plate Giass 
Insurance Co., 
OF FRANEFORT-ON-THE-MAIN, GERMANY. 


Employers and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Individual Accident, and Plate Glass, 

For the security of Policyholders in the United States of America, 
a deposit has been made in the State of Massachusetts, of $200,000.00 
in United States Bonds, 


UNITED STATES DEPARTMENT, 


100 WVilliam St., New York, N. YW. 





F. G. VOSS, ManaGer anp ATTORNEY. 
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BEGAN BUSINESS JANUARY Ist, 1902. 


THE ANCHOR FIRE INSURANCE COMPANY, 


228-230 West Fourth Street, Cincinnati, Ohio. 


ACENTS WANTED. 


CAPITAL $200,000, SURPLUS $100,000 


JUDGE I. DONNELLY, President. 

















F. D. PRINTICE, Vice-Pres. and Treasurer. F. F, MURRAY, Asst. Secretary. 


A. K. TIURRAY, Secretary and General Manager. 








INDIVIDUAL FIRE UNDERWRITERS OF ST. LOUIS 


Licensed by the Insurance Department of Missouri. 


$ 250,000.00 CASH_IN MERCANTILE TRUST CO. 


INTER- STATE LIFE INSURANCE COMPANY 





Fourth and Elm Sts., CINCINNATI, OHIO. 
CAPITAL, PAID-UP, $100,000. 


Incorporated under the Legal Reserve Laws of Ohio, ...........1901. 


$100,000 deposited with the State for the security of Policyholders. 


A staunch “ Old Line” Ohio company, with leading business men 
of Cincinnati in the directorate. 

Issues especially attractive policies on 
Payment, Endowment and Annuity Plans. 

A District Agent wanted for each county in Ohio, to whom a 
liberal contract, with renewal commissions and exclusive territory 
wiil be given. 

The Inter-State Life has all the advantages that other good 
companies have and is besides a HOME COMPANY. 

Agents will find it desirable to deal DIRECT WITH THE HOME 
OFFICE of the company which they represent. 

Information cheerfully furnished. Correspondence confidential. ~ 


& TURNIPSEED, President. 


Ordinary Life, Limited 








750,000.00 SUBJECT TO CALL. 
$1,000,000.00 TOTAL AVAILABLE ASSETS. 
THE UNDERWRITERS ARE: 


GEORGE L. 
Works. 
W. K. Brxsy, President American Car & 
Founery Co. 

R. 8S. Brooxines, Vice-President Sam‘l 
Cupples Woodenware Co. 

JAMES CAMPBELL, Banker. 

MurRkAY CARLETON, President Carleton 
Dry Goods Co. 

H N. Davis,Pres. Smith & Davis Mfg. Co 

Joun D. Davis, Lawyer 

R. B. DuLa, Managing 
nental Tobacco Co. 

D. R. Francis, President D. R. 
& Bro. Commission Co. 

Jos. M. Hayes, President Jos. 
Woolen Co. 

SAMUEL M. KENNARD, President J. Ken- 
nard & Sons Cerpet Co. 


ALLEN, President Fulton [ron 


Director Conti- 
Francis 


M. Hayes 


GEORGE D. MarkKuam, Senior Partner W 
H. Markham & Co. 

Evias MICHAEL, Secretary and Treasurer 
Rice-Stix Dry Goods Co. 

I. W. Morton, Advisory 
mons Hardware Co. 

Tuomas Il McKrirrrick, President Har- 
gadine-McKittrick Dry Goods Co 

DANIEL C. NUGENT, First Vice-President 
B. Nugent & Bro. Dry Goods Co. 

EBEN RicHarps, Vice-President Mexican 
Central Railroad. 

JoHN ScuLLin, Capitalist. 

E. C. Simmons, Advisory 
mons Hardware Co. 

Corwin H. Spencer, Capitalist 

D. D. WALKER, Capitalist. 

Festus J. Wave, President Mercantile 
Trust Co. 


Director Sim- 


Director Sim 











The NORTHERN CENTRAL 
LIFE INSURANCE CO., 


§35, 536, 537, 538 and 539 The Spitzer Bldg., 
TOLEDO, OHIO. 


Has the cleanest and best contracts sold. 

Policies in Amounts from $100.00 to $25, 000.00 
Payments Monthly, Quarterly, Semi-Annually or Annually. 
GRAND OPPORTUNITY TO AGENTS for Territory in 
Pennsylvania, West Virginia and Michigan. 

W. S. MATTHEWS, J. G. ROBISON, 
President. Secretary. 





I. H. LIONBERGER, Lawyer. 
P. C. MAFPITT, ee te 
Applications to W. 


Roiia WELLS, Mayor of St. Louis and 
President American Steel Foundry Co. 
MARKHAM @ CO., Attorneys and Managers. 
p Rane me Building, St. Louis. 
Will write true Surplus Business only, beginning October 15th. 





FIRE TORNADO 


PHENIX 


INSURANCE COMPANY 


OF BROOKLYN, N. Y. 


OPP 


Western and Southern Department, 205 La Satie Street, Chicage 


J. H. LENEHAN, General Agent 
CHAS. R. STREET, Ass’t Gen’! Agent 
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HANDLERS OF ALL KINDS OF 


FIRE and MARINE SALVACE. 





PRINCIPAL OFFICE : 
Nos. 207 and 209 

MADISON STREET, 
CHICACO. 


LONG DISTANCE TELE- 
f PHONE, MAIN 275. 


SOUTHERN DEPARTMENT : 
Nos. 714 and 716 
WASHINGTON AVE., 
ST. LOUIS. 


1. F. SMALL, Superintendent. 
BELL TELEPHONE, 3081. 




















STANLEY N. COTTERMAN & Co. 


145 LA SALLE STREET, CHICACO, 
GENERAL AGENTS FOR 


INDEPENDENT 
FIRE UNDERWRITERS 


OF ILLINOIS, 


Issue the New York Staniard form of policy and are open to write moderate 
SURPLUS lines on good risks at Full Tariff Rates. 


Underwriters’ Assets Over One-Half Million Dollars. 
RECENT LOSSES DISCOUNTED AND PAID: 
Lipton Company, Chicago, Ill. Due August 4, 1902. Paid June 10. 1902 
Toledo, Ohio. Due September 9, 1902. Paid July 9, 1902. 
Brooklyn, N. Y. Due Sept 15, 1902. Paid July 12, 1902 
Jas. H. Smith & Co., Chicago, Ill. Due September 22. 1902. Paid July 26, 1902 
Jeanette Hardware Co., New Orleans, La. Due Sept. 28, 1902. Paid August 1, 1902 
Hugo D. Loeb, Chicago, Ill. Due October 5,1902. Paid August 5, 1902. 
W. Kaufmann. Indianapolis, Ind. Due Sept. 23,1902. Paid Aug. 15, 
The Bowler Foundry Co., Cleveland, O. Due Oct. 20, 1902. Paid Aug. 
L. & L. F. Schmidt, Prop. Due Oct. 21,1902. Paid Sept. 3, 1902. 


PROMPT PAYMENT OF LOSSES. 


Thomas J. 
Morrison & Company, 
Smith Vedder & Company, 


1902. 
26, 1902. 
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With which is combined 
BLACK AND WHITE—Established :eso. 


Pul ished Every Thursday by THE WESTERN 
UNDERWRITER COMPANY, Chicago ( 164 
La Sal'e Street), and Cincinnati (Etna Build- 
ng). E. Jay Wohlgemuth, Manager; C. M. 
Cartwright, Managing Editor. Subscription 
Price, Two Dollars a Year; Single Copies, 1¢ 
Cents Each. 





Entered at Chicago Postoffice as mail matter of 
the second class. 








REPORT ON THE ANCHOR 


The examination of the Anchor Fire of Cin 


cinnati by the Ohio and Michigan departments 


shows an impairment of $19,905 according to 
the Ohio standard, and $27,712 according to 
Michigan. ‘This result is quite different from 
the recent Tennessee examination, and it will 


be accepted as correct 

The stockholders will put up $75,000 to add 
to the funds of the company and will procure 
an underwriter of ability to 


its affairs in 


get 
shape. The office system of the Anchor has 
been wretched; in fact, there was but little 
vestige of any system. No loss or reinsurance 
registers -were kept, they being among the 


most important home office books. 

With a new system, a rigid and conservative 
policy of underwriting, wherein the bad busi- 
ness on the company’s books is trimmed out, 
with sufficient money to give it a good surplus, 
the Anchor will win. We are on the side of 
the local agents in this matter. We desire to 
see the Anchor Fire grow and prosper. There 
has been nothing dishonest in its operations. 
It was being run too wide open and its ma- 
chinery was geared too high. The Anchor 
needs to trim close to the line now. Its finan 
cial end in the hands of such men as Judge 
Donnelly and Vice-President Prentice will be 
safe. Its underwriting department needs the 
guidance of a safe man. 


WHAT WILL THE RESULTS BE” 


The life underwriters have come and gone. 
They have made their speeches, had their fun, 
old 


they are pretty good fellows, an opinion in 


renewed friendships and concluded that 
which those who met them fully concur. 

But what have they accomplished? To im- 
agine that the delegates have undergone any 


marked change in opinions or received any 


strong call to lead better business lives—if any 
of them needed it—would be a strain to even 
the most elastic credulity. The National con- 
ventions have but little direct influence 
individuals. Their mission is that of leaven, 
which through the delegates shall leaven the 
whole membership of the local 
with the ideas for which the National body 
stands. 

To the 
whom the National convention is a culmination 
it is of little value. It is a beginning, a circu- 
lar letter from the home office, so to speak, 
through whose influence results are to be ac- 
complished in the field. Every delegate ought 
to go home, not with the idea that this year’s 
work is done, but that the campaign has just 
opened. 


on 
associations 


local association or the delegate to 


In the nature of things every local associa- 
tion starts with those men who least need its 
help—managers, general agents and successful 
solicitors, who have already reached the high 
places in the business. The men that need it 
are the young men, those who are struggling 
in the first discouraging days of their careers, 





the men who would be encouraged and 
warmed by cordial recognition by those in su 
perior positions to their own. ‘These ar ie 
men who will give life underwriting as a pro 
fession its reputation in the years to come 





the men who now, at the outset of their 
reers, can be taught to elevate thei calling 
left to make it honorable or dishonorable 5 
their own inclinations direct 

The hundred and fifty delegates who met 
Cincinnati are leaders in the business Lhey 
have untold influence It remains with them 
say whether thirty-five local associati sh 
be spurred into renewed activity on ri es 
or whether the 1902 convention was a fin 

SEPARATION IN OHIO. 
he progress 


Much interest has been noted in tl 


of separation in Ohio during the last 12 months 


Last December THE WESTERN UNDERWRIT! 


published some figures showing how far it had 


In the fall of 1900 there 





gone at that time. 


in Ohio, outside of Cincinnati and Clev« 


were 

land, 1,005 agencies having three or more com 
panies, of which 355 were union and 710 mixed 
A year later these numbers had changed 
450 and 640, respectively. Now they stand 458 
and 697. ‘There has been some separat 

ing the past year. Taking agencies of all 
sizes, there were a year ago 553 mixed, of 
which number only 482 now remain. ‘This 


shows a pretty small decrease, and in most in 


stances it is one of little advantage in the di 
rection of separation, for it has been mostly 
among smal! agencies that the change has 


Some large 
Columbus 


taken place. 
in 


agencies have sep 


arated and Canton and a few 


elsewhere, but the big mixed agencies that the 
separation movement was aimed at stand where 


they are for the most part. Nobody has heard 


of the Ohio Farmers being thrown out in or 
der to unionize. The Ohio mutuals, where 
several are together, have held their own 


Some of the good Ohio stock companies have 
stood in the way, and the Continental, 
of Freeport, Glens Falls, Milwaukee Mechanics 


rest. 


German 
and some others have done the In prob 
ably a third of the cases where separation has 
taken place the union companies have gone out 


In some of the others the non-union compa 
nies have gone into the hands of somebody 
else in the same office. For the agents it has 


Over a thou- 
sand agents in Ohio are now eligible to graded 
more than half as many 
straight non-union, and almost half as many 
have mixed agencies. Every agent in the State 
situated as to get 20 or 25 per cent for 
preferred business, and most of the big mixed 
still remain. 


generally been a nice movement. 


commissions, are 


1S $0 
agencies 


EFFECT OF THE FLAT ADVANCE 


In the discussions over the small town 
business since the flat advance went into effect 
there has been more or less complaint that 
the non-union companies are securing these 


the of the 
While it is true here and there that some non 
union not ad 


vance in many instances, yet no doubt it is a 


lines at expense union companies. 


companies are requiring the 


fact that much of the business that is lost 
the 25 per cent is demanded is lost entirely to 


the companies. ‘The assured is reducing his 
insurance where rates are high, and when the 
first policy or two expires he allows it to drop 
In case of frame row towns, where rates have 


4 per the 


cases have dropped all their insurance 


gone above cent, assured in many 





MUTUAL LIFE SECURES LICENSE. 
The Mutual Life of Illinois 
cense from the Illinois department yesterday, 


secured its li 
it having deposited $100.000 in United States 
the The 
company will begin business by writing $250, 
000 insurance which is already pledged, 


bonds with insurance department. 
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REDUCTION IN THE FIRE WASTE. 
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INSUR ANCE ED.TORS MAKE CHA‘GES. 

New York, Oct. 22 (Special).—It is at 
ounced her W. E. Underwood, who has 
been editor of the Index for some time, has 

ist eg ( Accident Assu 
nee. From all that can be learned Mr. Un 
derwood will add life irance features to 
the paper which has heretofore been devoted 
entirely to topics on accide underwriting 

J. A. Jackson, editor of the Life Insurance 
Independent, has move his residence from 
Des Moines to this city Mr. Jackson will 
herafter assist in the literary department of 
the Mutual Life of New York. He has got 
ten out the literature for Fleming Brothers 
the managers of the company for Iowa, for a 
long time. It is understood that Mr. Jackson 
vill con é vork on the Independent at 
. ret 





BREMER NAMES WESTERN REPRESENTATIVE. 
J. D 


Bremer, one of the 


managers of the 
New York and New England Lloyds, with 
headquarters in New York City, is on a west 
ern tour in the interest of his company. He 
has appointed J 


B. Roddick & Son of Chicago 





as western representatives of the Lloyds. This 
Joyds is one of the leading ones in New 
York and it has made a great success in its 
operations. 

The Glucose Sugar Refinery Company 
Beach and West Taylor street, Chicago, which 
burned this week, cancelled upwards of $400 
ooo last March on account of rate It there 
fore had no insurance 

he Louisiana agent f the Fidelity Mu 
ual Life are holding a convention in New 
Orlean 

sefore you order another Expiration 


Register send for a sample page of our 
Ten-Year Register No. 270 Holds three 
hundred expirations per month and is of 
good size, 9x14 inches. Alphabetical and 
leather, monthly marginal index Built 
of good, heavy ledger stock A Register 


constructed to meet the hard wear and 
rough usage to which a record of this 
kind is generally subject Price, express 
prepaid, $2.25. 

THE WESTERN UNDERWRITER COMPANY, 


Cincinnati-Chicago. 
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NATIONAL ASSOCIATION HOLDS ITS MEETING. 


LOCAL FIRE INSURANCE AGENTS ARE IN ANNUAL SESSION AT LOUISVILLF, KY. 


President Markham’s Address Is Enthusiastically Received by the Delegates—Members Welcomed to the City 
by the Local Contingent with True Kentucky Hospitality--Committee Reports Show That Present Con- 
ditions Do Not Call for Great Activity—-Papers Are Read by Men Prominent in the Ranks and Are Well Re- 
ceived—Leaders in the Movement Are Out in Full Force Showing the Old Time Enthusiasm—Roll Call by 


States Is a Feature. 


Louisville, Ky., October 22.—(Special.)— 
The convention of the National Association of 
Local Fire Insurance Agents this week met 
under most favorable conditions. As General 


Castleman “The sun shines 
brighter, the trees put on more beautiful colors, 


Had the weather been 


expressed it: 


because you are here.” 
made to order it could not have been improved 
upon. Had the Louisville men been thrice as 
numerous and had they had twice as long to 
prepare, they could not have extended a more 
gracious hospitality. 

The attendance was not up to expectations, 
and on that account the hall where the meet- 
ings were held was too large for the crowd, 
but that was a mistake in the right, rather 
than the wrong, direction. 

Officers Arrive on Monday. 

Monday evening found a considerable num- 
ber of delegates at the Galt House. The na- 
tional officers and many of the state presi- 
dents were on hand and held a meeting in the 
evening to provide for certain rules to be fol- 
lowed in the general conduct of the conven- 
tion. 

The local men of Louisville had made good 
Members of the reception com- 
mittee were present and headquarters 
open, where the delegates registered and re- 
The badges are things 


preparations. 
were 


their badges. 
made of bronze, after designs by 
Before Tuesday's 


ceived 
of beauty 
E. S. Tachau of Louisville. 
opening session the delegates were all wear- 
ing badges and most of them were also adorned 
“For- 


free 


with red ribbons, bearing the legend: 

ward, Denver, 1903,” distributed with a 
hand by Cyrus Drew, editor of the Insurance 
Report, who came to Louisville largely for the 
Denver for the next 
representa- 


booming 
convention. There 
tives of other aspiring convention towns, doing 
Kansas City’s representative, Mr. 
Some of the 
working for 


purpose of 
were also the 
quiet work. 
Wm. G. Baird, was one of these. 
insurance newspaper men 
Washington, their object being to get the con- 
ventions of the fire and life underwriters near 


were 


each other next year, as they were this year. 
Opening Sessions Were lateresting. 

The convention met somewhat after 10 
o'clock Tuesday morning, in the Music Hall 
The hall had been nicely decorated with flags 
and bunting, a band had been provided, the 
weather was ideal and every prospect pleasing 
There were present at the opening about 200 
delegates, including a number of ladies. 

President Markham, in a remarks, in- 
troduced General John B. Castleman of Louis 
ville, who welcomed the delegates to the city 
words. Among other things 
he nominated: everybody “Colonel,” which in 
Kentucky is the graceful way they have of 
honoring visitors. General 
marks were brief touched on 
but slightly. 

After the singing of “Old Kentucky Home,” 
with accompaniment by the band, the delegates 
joining in the chorus, the president introduced 
General John G. Smith of Birmingham. Ala.. 
who responded to the welcome in a most happy 
vein. General Smith struck the popular chord 
when he sung the praises of Kentucky, her 
barbecues, burgoos,’ Bourbon, but most of all, 
her beautiful The General had the 
delegates with him on the last proposition espe- 
cially. 


few 


in well-chosen 


Castleman's re- 


and insurance 


women. 


Action as to Resolu ions. 
A committee on resolutions, consisting of 


the elective officers of the National association 





and state presidents, or one member from each 
state delegation, and a nominating committee, 
consisting of one delegate from each State, 
were ordered appointed. It 


no resolution should be 


was decided that 
received by the con- 
vention unless presented in writing and before 
Wednesday noon, other resolutions to be re- 
ferred to the committee. 

The committees having been provided for, 
President Markham read his address. 
The address of the president, which was very 


incoming executive 


annual 


well received by the delegates, was referred to 
the committee on resolutions and recommenda- 
tions. 

President Macpherson, of the Louisville local 
board, at this point extended the hospitalities 
of the organization at their headquarters, 
where open house was being kept, after which 
the reports of the secretary, the executive 
committee and the grievance committee were 
heard, the committee reports going to the 
committee on resolutions. 

Hospi‘ality of the Kentucky Brand. 

During the two hours’ recess at noon the 
“Cqlonels” 
There the board extend- 
ing Kentucky hospitality in a manner to make 
people from the outside wish they had been 
born and bred in Louisville. 


newly made visited the board 


headquarters. was 


The rooms were 


beautifully decorated with plants, a_ light 
luncheon was served and the other refresh- 
ments reminded one forcibly that this was 
not Cincinnati or Milwaukee. The rooms 


were filled with hosts and guests, among the 
latter being such well-known underwriters as 
President Marshall, of the Northwest Asso- 
ciation, General Agent Gallagher, of the A£tna, 
Colonel Nelson, of the Kentucky and Ten- 
nessee Board, the officers of the National asso- 
ciation, and several prominent Kentucky field 
men. 
Tuesdsy Afternoon’s Ses ion. 

At the opening of the afternoon session 
President Markham called the attention of the 
convention to “Bob” 
the United States mails closed to wildcat in- 
surance companies and the fact that the in- 
kad taken action on 
motion of Mr. Woodworth 
the committee on resolutions was instructed to 
bring in a resolution urging Congress to take 
such action as will bring this end about. 

Roll Ca'l of S ates. 


Brannen’s efforts to get 


commissioners 
lines. On 


surance 
these 


The remainder of the afternoon was occupied 
in a roll call of States. 
called, most of them reporting very favorable 
conditions, and for the most part reporting 
general conditions and not those of individual 
towns. 

The with a 
number of Louisville ladies, and some gentle- 


About five States were 


ladies meanwhile, in company 
pany 


men, were taking a most delightful tally-ho 
ride over the city, after which they were 
given a reception at the Louisville board 
rcoms. 


Real Inter st ia First Day’s W: rk. 
The real interest in the first day’s session 


centered around the questions of preferred 
classes and multiple agencies, notably the 
former. Mr. Neale’s paper was generally 


considered by the delegates to be very 
strong, and the views he advanced came pretty 
near expressing the 
gates. 


sentiment of the dele- 
Gossip as to the Pre«‘dency. 

On Wednesday evening a man who is as well 

versed in the inside workings of the National 

association as any man in it, said that the 





prospects pointed strongly to Thomas H. (| r 
of Cleveland as the next president. He is 
sidered the logical candidate. The only others 
so far mentioned were Arthur H. Robinso: 
Louisville and Former President C. H. W 
worth. The latter positively refuses, however, 
to consider running again. However, he \ 
be considered as out of the running by hi 
own decision not to let himself be consid« 
Some of the Resolutions. ¢ 

The following resolution was offered: 

“Resolved, That it is the sense of this meet- 
ing that preferred business is responsible for 


the multiple agency evil, fosters non-board 
agencies, encourages reckless competi n 


among companies and leads up to unnecessary 
expense in the conduct of the business, and 
in the interest of the insuring public should 
be discontinued, rates being so adjusted as 

be equally profitable upon all classes of busi 


fess. 


The following was offered by Mr. A. H 
Robinson of Louisville: 

“Resolved, In the interest of our members 
and all local agents, and with a view to a 
better standard of representatives for our 


companies, that the ybe memoralized to limit 
the number of agencies in any given territory 
in proportion to the premium receipts therein, 
so regulating the number of appointments as 
to make the business sufficiently remunerati 
to insure the engagement of good men.” 

The following was offered by W. H. Mande 
ville of Olean, N. Y.: ; 
é We desire again to affrm our 
belief in schedule rating and in order to cor 
rect the evil of the 25 per cent arbitrary ad- 
vance in rates that we would urge upon the 
companies, that they be authorized to limit 
by a simple, comprehensive schedule of all 
risks on which this advance was made.” 





“Resolved, 


Wednesday’s Sessions st Ferry Park. 

John Marshall’s McCarthy story last night 
brought calls for Thos. E. Gallagher, who 
was almost forcibly taken to the stage and for 
a few minutes entertained the convention with 
a sound talk on the need of the recent rate 
advance and the effects it was accomplishing. 
Brightened with stories of Casey, he closed 
with the words: “What we managers expect 
t you is premiums, lots of them, and all pre 
ferred.” 

Mr. Case of Chicago read his paper, which 
was very 


a strong 


favorably received and considered 
paper. After calling the roll for 
some more States, the convention adjourned 
for the night. Wednesday morning’s session 
was called at Fountain Ferry Park. It did not 
convene until almost 11 as delegates 
were too much interested in preparations mak- 
ing for the and The roll 
call of States was continued with some inter- 
ruptions in order to 
lows: 


( cl ck, 


barbecue burgoo. 
offer resolutions as fol- 
By John G. Barrett of Louisville, urg- 
ing companies to discharge and not re-ergage 
rebaters; by A. W. Neale of Cleveland, for 
abolition of preferred classes’ and pledging 
the association’s loyalty to companies that do 
this; by H. V. Davis of 
overhead writing 


Louisville, against 
; also by Mr. Barrett in favor 
of reducing multiple agencies, and also number 
of agents; by President Markham, in favor of 
having local agents have a share in making 
rates; by Sol Moses of Chattanooga, for legis- 
lation looking to a reduction in the number 
of agents and in favor of fire marshal laws. 
About 1 o'clock the convention adjourned for 
the sccial session of the afternoon. 

President George D. Markham. 

President George D. Markham of St. Louis 
gave an admirable address, which was re- 
ceived with great enthusiasm. He referred to 
the fact that during the past year insurance 
companies were much more loyal to one an- 
other and showed a vast amount of courage 
in holding to the line. There has been much 
greater co-operation in all directions. Con- 
ditions have been such that company quarrels 
have been kept in the background. Rates hav: 
been- observed more rigidly and there have 


been better practices. Hence there have 
been no great contests or issues before the 
National Association of Local Agents. This 


does not mean that the organization is lan- 
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but it has 
good way, 
at any time. 


cuishing, 
ina 
t10n 


been making steady prog- 
ss ready to be called out for 
Legisla‘ion Is More Unif.rm. 


t 
} 


\t the last annual meeting the constitution 


is changed, whereby legislation advocated by 


tate organizations had to be approved by 

national legislative committee before it 
ould be introduced by the state association. 
\ sufficient number of States agreed* to this 


‘heme, which gives more uniformity in legis- 
tion and binds the States into a solid unit. 

eliminates state prejudice and affords an 
pportunity for national guidance. 


Campaign for Sole Agencies. 


Markham referred to the effort 
to geta conference on sole agencies and then 
the letters that had been sent out to the 
companies to get their advice on the 
He stated that most were 
the important issue, but 
defined permeated 
First, companies 


le agencies, but the tr 


President 
‘ 
to 
subject 
noncommittal on 
that well- 
the correspondence 
that there should be 
uuble is to reach this 
In the second place, a company is will- 
1 this system if all will agree to 
it. Thirdly, annexes are found to be the great 
stumbling block in the way of reaching a com- 
plete agency system, and companies are 
not in a position yet to deal with this prob- 


certain 
ideas 
agree 
SOl€ 

ronal 
goal 


ing to accept 


sole 


lem. President Markham showed that the 
sole agency movement will have to be ad- 
vanced by the local agents. It will require 
time to bring results, but he recommended 


that it be 


taken up with the companies in- 
dividually. 


Mr. Markham declares that agents 
desire the sole agency system, and it has been 
ascertained by correspondence with agents in 
the larger cities that multiple agencies have 


increased expenses. He believes that some 
agreement should be drawn up covering the 
definition of the company, the date for con- 





tion of agencies and other such important 
features, and offered to cach company to sign. 
Time to Strike at Re>ating. 

President Markham referred to the great 
evil of rebating and its prevalence in certain 
quarters. He thinks that it is time to strike 
at rebating and recommended that the 
ciation take radical action. 

With regard to agents and the rating ma- 
chinery he stated that both the companies and 
agents shoud have a hand in making rates. 
He believes that any system whereby the com 
panies solely control the rating machinery will 
result in failure and bring anti-compact laws. 
He also believes that it would not 
for the agents alone to make rates, 
advocates a copartnership in the 
He feels that the compact system and the 
bureaus of estimates are not suited to pres- 
ent conditions. He thinks that the companies 
make a great mistake in desiring the local 
agent to have no or hand in the rate 
making. 

Mr. Markham referred to the system that 
exists in Washingtou, wherein the state asso- 
ciation of local agents act 


asso- 


be wise 
but he 
scheme. 


voice 


s with a conference 
committee from the companies in making rates 
He thinks that such a plan is the most feasible 
at the present time, allowing the state associa- 
tion to have control of the various local boards 
and thus have uniformity in rating. 

Legislative Committee Mekes PRerert. 


[he committee on legislation stated that 
owing to action taken at the last meeting, 
whereby the national legislative committee 


controls all state legislation, matters pertain- 
ing to this have given much more satisfactory 
results and there has been unity in the move- 
During the 


ment past year there have not 
been many hostile laws before legislators, but 
issues that have come up have been handled 
smoothly. The committee referred to the 
great prevalence of wildcat institutions and 


advocated federal supervision as a cure for 
such evils. The committee stated that the 
associations have been alert in opposing valued 
policy and anti-compact laws. They have 
favored ordinances and laws designed for bet- 
ter construction of buildings and the reduc- 
tion of the fire waste. They advocate resident 
agent and standard policy laws. The com 
mittee recommends in every State special com 
mittees in the legislature on insurance an¢ 
that competent men be selected on these com 
mittees. 
Report of Committee on Organiza ion. 

The committee on organization stated that 

associations had been so much occupied with 


other matters during the year, owmg to un- 
usual conditions, that very little had been done 
in the way of active organization. The mem 
bership, however, has held its own and 1s 
ready to be called out tnto active service at 
any time. There are now forty-two States and 
Territories organized. The committee thinks 
that ways and means should be devised to in 


crease the membership so that there might 
always be a strong organization in case of 
need. 


Report of the Executive Committee. 

The executive committee, through Chairman 
C. H. Woodworth, reported as follows: 

“The last meeting of the association in- 
structed this committee to inform all mem 
of the iati to the names and 
actions of companies which make a practice 
of wilfully cutting rates in parts of the coun 
try while accepting the benefits and help of 
rating compacts and local boards in other 
sectnores. Incompliance therewith applica- 
tion was made to the presidents of the dif 
ferent States for the information desired 
Some of the state presidents made no reply 
to the request of the committee, and the re 
plies of a number of others were so incomplete 
and indefinite that your committee considered 
it impossible to furnish the membership with 
data on the subject that would be of any prac 


bers association as 





tical value. The letters received from the 
state presidents accompany this report. 
“Our country requires but a small stand- 


ing army, because in case of war or other need 
there is no limit to the number of patriotic 
men who would enlist in her defense. The 
same is true of the American Agency System. 
Many agents in these peaceful times have 
not felt the need of identifying themselves 
with ovr association, but should anything 
arise that menaced the interests of the agency 
force of the country these men would enthu 
siastically rally to the support of our organ- 
ization. A larger membership, however, would 
increase the influence of the association with 
legislators and others. Your committee has 
written the state presidents asking them to 
consider ways and means of increasing our 
membership, and to be prepared to make rec- 
ommendations and suggestions on this sub- 
ject at the annual meeting.” 


Repert of the Grievance Committee. 


Chairman Merwin Jackson reported for the 
grievance committee as follows: 
“The class of complaint which has come 


before your committee during the past year 
has shown a marked change from former 
years. Overhead writing which at first formed 
the basis of nearly all complaints, has ceased 
absolutely except upon Kentucky whiskey, or 
in the form of reinsurance of the ‘Shore 
End’ of marine policies upon cotton. Ken- 
tucky whiskey is so owned and handled that 
it seems impossible to entirely prevent its 
being covered from outside the State, except 
by a strong resident agents’ law. Nearly all 
the companies doing business in Kentucky 
have refused to write this business except 
through their local agencies in the State, but 
a few still continue to write through outside 
agencies. 
Insuring of Cotton Risks. 


“The insuring of cotton while in storage 
or while being shipped, reinsuring the 
fire risk of marine policies which cover it 
from the point of shipment to point of destina- 
tion against both land and sea perils, is a 
difficult question to handle, as many fire com 
panies do not consider such reinsurances 
overhead writing. 

“This matter seems still more strange from 
the fact that all candid marine underwriters 
say that the losses from fire upon the land part 
of their risks very much exceed the premiums 
collected for the entire risk, and that, were 
it not for the generosity of fire companies 
in relieving them of this unprofitable portion, 
they would be compelled to abandon the prac- 
tice and confine themselves to the and 
river perils only 


by 


as 


sea 


Companies that Are Inconsistent. 


“Your committee has had a large number 
of complaints coming from widely differing 
sections of the country of companies which 
maintain rates and good practices only when 
they think that their interest points that way, 
but do not hesitate to demoralize the busi- 
ness and jeopardize the interests of agents 
by cutting rates and obtaining business in any 





that they can when the opportunity offers 


the 


way 


The companies named in se complaints dif 


fer in the various sect but all belong to 
that class which makes specialty of writing 
what is known,as “preferred business.” Com 
panies which write a gener line covering all 
kinds of property are adhering to established 
rates and good practices everywhere 


Schedule Rating aod Preferred Busicess. 
“Schedule 
most 


ing 


has made 
mercantile and manufacturing 
rated upon schedules 
prospects of profit, and yet 
of business upon the 
abling the agent to give a reason for his 
charges Residence property has not yet been 
brought under the same rules, but continues to 
be rated on the “get what you ¢ 
This business has for many 
enormous a percentage of 
companies make it thei 
it, writing upon the other « when they 
write them at all, only much as they are 
torced to accept to keep their agents in good 


rating great progress, 
risks be 
give fair 


kind 


which 
each 
thus 


place 


same footing, 


in” principle 


shown 


is years 
profit 


aim 


so 
some 

} , 
sole to secure 
lasses, 


SO 


humor. Such companies are of no_ benefit 
to an agent, and are the ones which, in thei 
greed for ‘preferred risks,’ are ready to resort 
to unfair means to get it, regardless of the 
interests of their agents 


Status of Single Agencies. 


“Some gratifying success has been had in re 
ducing the multiple agency evil in spots, but 


the general condition is not very much im- 
proved in this respect. Many companies ad 
mit that the single agency system is the 
only basis upon which the business should 


be conducted, but say that they are obliged to 
employ issue agents to secure a share 
of ‘preferred business’ controlled by bankers, 
real estate men and loan agents, which they 
could not get through their regular agencies 
Your committee is of the opinion that the 
above evils will only be removed, when all 
property is rated upon such tariffs as promise 
equal profit as nearly as human foresight can 


ww 
5iae 


aevise 
A. W Neale of Cleveland. 
A W. Neale, the Cleveland local agent, 
spoke on the subject of “The Expense Oues 
tion and Sole Agents.” He called attention 


to the disproportionate amount of the premium 
that now goes to expenses. He stated that the 
managerial expenses were probably as econom- 
ical as they could be, but called attention to 
the largest single item of expense in the way of 


agents’ commissions. He believes 


t that com 
missions should be reduced without delay. Mr. 
Neale has some very strong ideas on the sub 
ject of preferred business, and thinks that 
rates on this class should be reduced He con 


tends that there should be no such a thing as 
preferred business, and believes that it is the 
cause of the high expense ratio, broken pledges 
and rate wars. He feels that the present time 
is opportune for reducing rates on preferred 
business to a point where they will only yield 
a legitimate profit. With reference to the 
threat of the preferred business companies to 


cut rates on non-preferred business, he stated 
that they would never do it. as they would 
hardly touch a special hazard even at the 
present high rates: He states that because the 


public does not complain is no reason for keep 
ing preferred rates where they are. If pre 
ferred rates are maintained he takes the ground 
that in a few years conditions will be as bad 
as they were three or four years ago. He 
called attention to the fact that the loss waves 
on preferred business scarcely vibrated, show- 
ing that the chance in this was small. 
He thinks, therefore, that the profit should be 
small. 


class 


Companies Fed by Preferred Busines-. 


Mr. Neale showed that some companies had 
built themselves up solely on preferred busi 
ness at the expense of the other companies, 
and yet the other companies were afraid to 
take any action to change this tendency. He 
feels that if there was no preferred business 
there would be more co-operation. Mr. Neale 
presented some facts showing that local state 
companies lived on preferred business, and 
that their expense ratio was out of all propor 
tion to their ratios. He feels that pre- 
ferred rates, therefore, should be cut in order 
to give these companies no advantage. 

Public Have Right to Protest. 


loss 


Mr. Neale asserted that the public had a 
right to protest against the plan on which com- 








10 


conducted their business in raising 
from 50 cents to $1.50 on the same risk 
two years. He showed that compa- 

willing to let non-preferred business 
agents can keep up the aver- 
business. He demands a 
rate and not such 


panies 
rates 
within 
nies are 
go below cost if 
age on preferred 
more uniformly profitable 
wide variations. 

In closing Mr 
cies, but he holds 
ferred business there 
and other facilities for 
bus‘-~-s. 


Neale argued for sole agen 
that as long as there is pre- 
will be multiple agencies 
securing this class of 


E. S. Tachau of Louisviile. = 


Louisville made an address 
The speaker believ es 
rebating is the greatest of all evils in 
business He stated that 
should dealt 

believes that 


E. S. Tachau of 
on “The Rebating Evil.” 
that 
the insurance 
paramount to every other and 
with vigorously at once. He 
outsiders will not join the association move 
ment until some radical measures are devised 
to suppress this practice. He pointed out the 
ways of the rebater and stated that when an 
agent starts in this practice he seldom recovers 


it is 


He not only demoralizes himself, but de- 
bauches his fellows. The speaker held that 
successful agents always build up their busi- 


The speaker 
Whitlock, 


com 


ness on honesty and fair dealing. 
recommended the plan of Manager 
of the Glens Falls, in his letter to the 
panies on the subject of co operation in large 
cities as being pertinent to rebating. He 
would fix a system of fines and pens ilties and 
have all applicants for membership in the asso- 


ciation examined before a membership com- 
mittee and rejected if they have ever been 
found guilty of a. He thinks that non- 
intercourse should be established with such 


convicted parties. 


John Marshall, Jr., of Chicago. 


John Marshall, Jr., 
the western department of the Firemans Fund, 
spoke on the subject “What Does the Com- 
pany Expect of the Local Agent?” Mr. Mar 
shall made a good point when he stated that 
criticism from the manager of the company to 
local agents was not personal, but was simply 
carrying out of the general system of the 
company. He showed that the 


associate manager of 


policy of the 





company is outlined in the directors room 
and must be communicated by the officers to 
the managers, and they in turn to the field 
men, examiners and other department heads, 
and finally to local agents. He said, there- 
fore, that criticism from the department ofhce 
was imperative in order to keep agents in 
line with the general policy of the company 


Mr. Marshall expressed his belief in the efficacy 
of agency associations and stated that he 1 
lieved in the national movement. He is 
fident that the association can accomplish much 


re 


con 


Duties of the Local Agent. 

subject Mr. Marshal 
important branches 
examiner, 


In relation to his 
viewed the field from four 
office, viz!, the 


in every department 
the bookkeeper, the special agent and the 
manager. He gave instructions to agents 
in their duties as to each department. and 
showed that agents by not following simple 
business rule caused great annoyance and 
delay Mr. Marshall stated that local agents 
should never interfere in the settlement of 
losses He also believes that after the policy 
is written the agent owes it to his company 
to keep a watch over the risk and report any 
change in its condition or anv feature that 
may alter the original risk. He stated that 
when agents fail to obey instructions the life 
of the manager becomes pretty much of a 
cross 

Mr. Marshall paid a tribute to the schedule 
rating system and stated that it was the only 
scientific method yet devised. He feels that 


themselves with it and 


asked that local 


agents should acquaint 


explain it to the assured. He 
+} 


agents use their influence to create a_ better 
public sentiment on insurance questions. He 
also urged the agents to keep rates at living 
scale at all times. 

Edward B. Case of Chicago. 

Edward B. Case, one of the pron local 
agents at Chicago, spoke on the subject “What 
Does the Agent Expect of the cst ” He 
referred to the great magnitude and import 


ance of fire underwriting and stated that not 


withstanding the many retirements of com- 
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panies, the business is here to stay, owing to the 
fact that there will always exist danger from 
fire. He urged that the agent should never for- 
get the benevolent part of the business. Mr. 


Case discussed the subject whether the salaried 
manager would take the place of the local 
agent. He believes that the American agency 


system is too well established to be disrupted 
and the agent will continue to be the 
right arm of the company. He referred to the 
time when the assured sought the agent, but 
owing to new conditions in the business, the 
seller now seeks the buyer, which is true in 
almost every business. 


strong 


Wants the Old-Time Local. 

Mr. Case thinks 
be restored to his 
responsibility. He spoke of the 
the local agent was a prominent factor in all 
municipal affairs which referred to the fire 
hazard. He represented his company in all 
that pertains to underwriting and his in- 
fluence was in the direction of legislation 
favoring reduction in hazard. He thinks that 


hould 
int tividual 
time when 


that the local agent 
old station of 


the Jocal coe has deteriorated in his stand- 
ing. He believes that the humiliation of the 
old-time local is due largely to multiple 
agencies which cause the business to be run by 
mere machines rather than by men of judg 
ment. He spoke of “telephone agents” as 
being mere clerks for the company Mr. 
Case asserted that when brains and respons 
ibility are eliminated from the insurance 
business there can be no advancement. He 
thinks that managers without confidence or 
honor crowd many honest agents to the wall 


He urged the 
of past years, 


appreciation of the 


reinstatement of the local agent 

when companies had a proper 

dignity of the calling. 
Relationship of Company to Agent. 

In speaking of the relation of the agent to 
his company and clients, Mr. Case took the 
ground that in serving his company faithfully 
he was also serving his clients in the same 
way. He took the ground that the present 
conditions in the business are due entirely to 
the companies in ignoring all underwriting 
principles and seeking business without limit 


He pointed to the fact that the underwriting 
pendulum had swung to the extreme in one 
Sracian and now has gone to the extreine 


in the other. 


Mr. Case stated that the agent always re- 
flected the sentiment and life of his superior 
There would be no dishonest agents were the 
companies honest. The agent has a right to 
expect courtesy from the company and _ the 
relationship of joint partnership. The agent 
is entitled to a fair and frank expression of 
opinion at all times from his superiors. Com- 
panies should allow agents to have their ex 
perience as to the various classes of risks. so 


that the 
ger line 


agents can keep away from the dan- 


Scores the Weather Vane Policy. 


Mr. Case criticised companies that change 
from year to year in their policy of under- 
writing. In good years the companies want 
the earth and in bad years they desire a guar 
antee from the local agent that the risk will 

*not burn. He thinks that this tinkering and 


experimenting with the public is unjust. He 


called attention to the fact that the companies 
were favoring anti-compact laws in the flat 
advance. 

Mr. Case took the ground that the agent 


should share in the profits of the 
He thinks that compensation 
duced He condemned the 
panies in writing large 
it other companies 


company. 
should be re- 
policy of the ce 
lines and reinsut 








it in 
He called for a more 

men who would give 

i d demand like 


hopeful class of local 
honest and sincere sery 
ice an treatment from superior 


Commissioner 
examining the 


Dearth of Minnesota. afte1 
American Lloyds and the Great 
Western Lloyds, complimented them upon their 
management and the manner in 
business. He shows the 
a net surplus of S $315,000, 
ern Lloyds a net 


which thev did 
American Lloyds has 
and the Great West 
surplus of $325,cco 

Harry Fox has been appointed manager of 
the Chicago office of the Milwaukee Mechda 
ics. Mr. Fox has assistant manieer for 
some time, and now takes the of the late 
Tohn H. Free. The Milwaukee Mechanics 
caters largely to the brokerage trade in Chi 
cago, and Mn Fox is in close touch with them. 


been 


place 
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WORK OF THE GOVERNING COMMITTEE 


Directorate of the Union is now Wrestling with 
the Problem of Schedules and Sma’! Town 
Business inthe West. 


Everybody appears to be looking for 


new governing committee of the Union to 
sometlfiing—just what no one seems to kn 
although there is much speculation in 1 
air. One thing appears to be certain 


committee to null 
small towns 
Wisconsin 
gun is to be fire 
State als 


that is the desire of the 
cent advance in 

method 
which the firs 
strange 


the 25 per 
he quickest possible 
the State in 

and, not to relate, it is the 
in which some of the larger 
sented on the 


are rapidly 


companies repr 
committee say the 
With more mys 


workings of the cal 


governing 
losing business 


surrounds the 


inet of the United States, the governing con 
mittee held two meetings last week and fought 
ni meer town business out on the floor, first 
swearing the members to secrecy. The topi 


was a secret until the next morning, 


when the 
newspapers : 
small 


published much of the doings. Vh« 


town contingent was assured that com 
promise schedules would be promptly issue 
in such a way that the old existing rates o1 
buildings would not be disturbed, while stocks 


would be given a boost of about 20 per cent 


This was satisfactory and the new schedul 
will be approved and issued within a short 
time, so representative members of the com 
mittee say 

In the meantime the detail work is piling 
up on the new committee, which, like all-star 
theatrical companies, does not get down to 
business the way the public expects. Th: 
chairman of the committee is avowedly only 
the presiding officer, and when he accepted 


coul 1 


tail work of | 


the office declared that he not be ex- 


pe cted to do the de nis prede cessor 


and that his acceptance of the chairmanship 
would carry with it only the mere perfunctory 
duty of presiding officer. This position has 


been exemplified one or twe 


been 


») meetings wher: 
referred to the chairman 
and as promptly referred again to the govern- 


matters have 


ing committee for action by the full body. 
But this big committee of the leading lights 
in the business does not feel at ease whet 
transacting small and petty business N1Se 
quently the work of answering the vast corre 
spondence of the committee is becoming quite 
an item. The secretary is snowed under and 
hardly knows which way to turn, and other 


officers of the committee are more or less at 


marked 


here is a between the 
field 
-onunittee, 
difference 


Wisconsin 


was 


difference 


reception accorded 
by this and the 


so much so as to 


committees of men 


previous governing 
make the 
When the 
ippeared last week it 
welcome 


quite 
noticeable. committee 
given a courteous 
and the c 
schedule for lumber and saw 


attention. It 


mplaints regarding the 


mills were list 
was decided after 
several conferences to adopt the schedule pre 
pared by the Wisconsin Field Club for lumber: 
and mills as 


ened to with 


saw meeting the exigencies of 
slight modifications it 
effective In rerating the small 


Wisconsin the various companies will 


. and with a few 


made 


the case 
will be 
wns 


| ‘alled upon to volunteer the services of 


their field men, and in this way a large army 
will be called into play as wanted. It is 
predicted that the work will be completed 


within sixty days from the time it is started 


FowLErR—Nora 


Baker Fowler, formerly the 
wife of Henry 


Fowler of Columbus, Ohio, and 
daughter of Judge Frank Baker of Chicago, 
7 4 - ~ 
will be married next week to Capt. S. M 
Kochersperger, of the United States Army. 
Mrs. Fowler is well known to many insurance 

men 


It is announced that the German of Peoria 
is to enter New York and probably Pennsyl- 
vania in the near future, 
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REPORT OF ANCHOR EXAMINATION IS NOW ANNOUNCED. 





Michigan and Ohio Figures Are Out—Impairment of $19,905 According to the Ohio Standard—Office System Is 
Shown to be Very Lax and Unorganized—Secretary and Manager A. K. Murray and Assistant Secretary 
F.F Murray Are Out—Stockholders Put Up $75,000 to Wipe Out Impairment and Give the Company a 


Working Surplus. 


The report of the examination of the Anchor 
Fire of Cincinnati by the Ohio and Michigan 
departments has been made public, and is 
signed by the examiners of each department. 
In part it says: 


Refers to the Former Report. 


“On account of the facts developed in this 
examination it becomes necessary to refer 
herein to the report of the examination of the 
this 


affairs of company made by John W. 
Crooks and H. S. Bassett of date July 5, 1902, 
which purported to give the true condition 


of the company on June 21, 1902, in which the 
examiners found the company to have a sur- 
plus beyond capital and all liabilities of $57,- 
172.98. Mr. Bassett, who also in this 
examination, desires to state by way of ex- 
planation of such former report, that the 
amount of reinsurance reserve in the sum of 
$159,944.49 was computed on gross premiums 
received, according to the books of the com- 
pany, on the basis of 50 per cent unearned, as 
required by the laws of the State of Ohio. The 
statement was made, ‘We made no attempt to 


assists 


classify three and five year business; there is 
comparatively a small amount of three and 
five year business.’ Such business was not 


classified for the reason that, under the Ohio 
law, the unearned premiums on term business 
is also computed at 50 per cent, and there was 
no necessity for it. There was about $30,000 
of term business on the books. 

How Loss Files Were Kept. 


“Concerning the item, in such former report 
of liabilities for unpaid losses in the sum of 
$15,318.03, the following are the facts: Mr. 
Bassett called on F. Murray, the assistant 
secretary of the company, who, he was ad- 
vised, had sole charge of the loss department, 
for the original papers on all losses sustained 
b- the company, including those paid, adjusted 
and unpaid, resisted, and such as were reported 
not yet adjusted. Thereupon Mr. Murray de- 
livered to him certain packets, in separate 
bundles, classified as above. These packets 
contained the daily reports, reports of loss by 
agents; in some cases proofs, receipts, drafts 
and correspondence concerning the same. On 
the packets were printed blanks in which to 
indorse data concerning such losses. 

Laxness in Loss Department. 
“Schedules showing such losses by loss num- 


ber; policy number, date of fire, amount of ad- 
justment or estimate by agents, etc., taken 
from such of the losses as were submitted, 


were retained by Mr. Bassett, and the same 
used in this examination for comparison. Such 
schedule showed losses numbered from I to 173 
inclusive. 

“On our arrival at the office of the com- 
pany, September 26, we found F. D. Prentice, 
the vice-president and treasurer, in charge of 
the loss department, who, at our request, turned 
over to us loss claims numbered from I to 
420. He stated that, after much research, he 
had found them in a scattered and unclassified 
condition, some of which had not been placed 
in packets, and a large number of which pack- 
ets had not been numbered. He also stated 
that F. F. Murray, who had formerly had 
charge of the loss department, had that day 
resigned as assistant secretary of the company. 
After careful inspection of the losses so de- 
livered to us, with reference to data used 
in the former examination, we find the follow- 
ing state of facts: 

Data as to the Losses. 

“There were 81 losses paid after June 21, 
1902, in the sum of $32,446, proof or notice 
of which was received by the company prior 


to July 5 (when the examination closed). 
The aggregate estimate by agents of these 
losses was $35,223.03, and constituted a 
liability at that date. There were eleven of 
such losses, aggregating for amount claimed 
$8,092, which occurred prior to June 21, no- 
tice of. which was received by the company 


prior to July 5, which were still unpaid on 
September 30, 1902, making a liability known 
to the company on June 21, in the sum of 


} 


815.03. as 








$43,815.03. The amount reported, as shown 
by thirty claims, in the report of July 5, was 
$15,318.03. We find, however, that the stubs 
of the draft book show drafts issued in pay- 


ment of ten claims aggregating $6,152.49, which 
had not been redeemed by the bank, hence 
not included in losses paid, were, for some 


unexplainable reason, overlooked bv the exam- 
iners, and, therefore, not charged in the 
ment. This amount, together with the 
318.03, so charged, deduced from the aggregate 
liability of $43,815.03, as 


state- 
$1 5.- 


now determined, 
leaves an item of $22,334.61, which appears to 
have been withheld by the said F. F. Murray 


from the inspec 


of such former 


tion of the examiners 
investigation. 
Real Liability on June 21 


in charge 


“In addition to the 


known liability of 
shown 


$43,- 
above, there 


were 27 claims 


wherein losses occurred prior to June 21, the 
estimates aggregating $5,807.68, of which the 
records show that the company had no notice 
until after July 5, which were, in fact, liabil: 
ties on that date, but are not included in the 
above item, so that the real liability on June 
21 was $49,712.71. Aside from the exceptions 
noted, such former report is verified by the 
research of this investigation. We find docu- 
mentary evidence of the suppression of these 
loss claims in many instances. 


Financial Statement Is Given. 


We herewith submit a statement of the finan- 
cial condition of the company to September 
30, inclusive: 

INCOME. 


capits il stock 


stock 
on 


Capital 


$200,000.00 
Premium 


100,000.00 


Gross premiums written 
and renewed during 
FOE baipsiceivecuns vette 


Deduct 


gross premiums 
in course of collection 
a ery eee 30,730.00 
Entire premiums col 
lectec vnwh ee aiee $477,035.71 
Deduce reinsurance, re 
bate and return pre 
BED ica maneset seed 98,745.53 
Net received for pre 
SE ws cceseasess 378,290.18 
Rent ... e 
Interest on mor tgage le ans 1, 





Interest from other scurces 


Total rents and interest 
Commission and brokerage 


Total income ........ $682,569.70 
DISBURSEMENTS 

Gross amount paid for 

PE vcecnevscscessae CAD 
Deduct salvage...$ 28.64 
Deduct discount.. 413.45 
Deduct reinsur- 

re 3,713.91 

4,156.00 
om - - - . 
Net amount paid for 
losses 


Commission to agents ............. 
Salaries and allowance to agents. .. 
Di?) StrikeanbastreVad dt vases edn we 
Salaries of officers 
SneO GE GUND acc cc cecescncese 
State and municipal license 
Insurance department 

licenses 2,711.56 
Advertising and printing .......... 5,298.77 
OS Bh EFA ae ee 51.80 
Furniture and fixtures 1,086.76 
Organization expenses 


3,779.95 
Local board expense 620.47 


800.00 
15,000.00 
4,079.81 
3,000.83 


fees 


Be GHEE covecdadodetvsacsesea 51.00 
| RPP Perr r ero eerie Terre 38.60 
ee... sstaee ak bce ha ee 3,466.10 
I aes kal'S ab Gwenn vin weer 44.98 
EN Foo a dct ka une Se eek eae ee 537.42 
Pe en een ere 1,110.83 
DD bsetcachsatestackecesegene 521.74 
Traveling expenses ...........e00: 5,188.81 


Telegrams 


PRE crib viidvura sede eed venan 87.3 
Total disbursements .......... $257,083.52 
Balance $425,486.24 


Expense of management, $168,159.92. 


LEDGER. ASSETS. 


Mortgage loans on real estate...... $ 21,800.00 
Roe WHO OC BOE i. cc cha vcenee 176,845.20 
Cash in company’s office........... 2.03 





Cash deposited in banks: 

Citizens’ Bank, Napo- 
GRAN, 640 pades ss $180,540.37 

Provident Savings Bank 
& Trust 1,460.32 





182,000.69 

















General 
J eee 
Local agents’ 
secured) .. 
Mone y advance d to 


agents’ balance, secured by 


oepebeeenenes 32,785.54 
balances ($6,903.30 un- 

eeneds sé ae 11,619.28 
‘agents. seeee 433.50 


Total net ledger assets, per bal- 
SO 6s visves cebivcewedes $425,486.24 
NET LEDGER ASSETS. 
Interest accrued on mort 
PG aeneewn ae 6aan s 56.75 
Interest accrued on bonds 1,844.03 
Total accrued interest. $ 1,900.78 


Furniture and fixtures 


5,545.89 
Gross premiums in course 
of collection, September 
30, for September busi- 
ness rer : $ 30,730.00 
Deduct cost of collection, 
5U per cent ow eee a 9,219.00 
Net amount of uncol 
lected premiums 21,511.00 


Total gross assets $454,443.91 
DEDUCT 
Furniture and fixtures $ 
Local agents’ balance, un 
secured : 
Money advanced to 


ASSETS NOT 


ADMIT 
5,545.89 





agents 


Total $ 12,882.69 
Total admitted assets 


$441,561.22 


LIABILITIES. 


adjusted and un 


paid . - $ 36,812.30 





Losses reported unad 
justed, as per agents 
estimate vr 
Losses resisted 
Total amount of claims 
for losses $ 63,520.91 
Gross premiums (less re 
insurance) upon all un 
expired fire risks run 
ning one year or less, 
$356,907.69 : unearned 
D0 per cent sail .. - $178,453.84 
Gross premiums (less re 
insurance) upon all un 
expired fire risks run 
ning more than one 
year from date of 
policy, $36,219.42; un 
earned 50 per cent.... 18,109.74 
Total unearned pre 
miums _ seeiees 196,563.58 
Due to officers for salaries ......... 1,381.83 
Total liabilities, except capital... $261,466.32 


Capital stock 200,000.00 


Total 


liability 
Deduct 


‘ 32 
total admitted 


$461,466 
_ 441, 561 





QBBCTB. . 2 cscs 
Impairment of capital 


$ 19,905. 10 
Liabilities’ 


reserve, computed under 
Michigan, law per recapitulation 
DEE satch dees sibevwoss od veh oe 269,273.57 
Capital stock ...... 


200,000.00 
$469,27 3.57 
441,561.2 


cS ke ee 


eee $ 27, 712 2.35 
The above first result is obtained by com- 
the unearned premium on the entire busi- 
50 per cent, according to the laws of Ohio. 


Computation of the Reserve. 


Impairment of 
Note: 
puting 
ness at 


“The reserve computation, as required by 
the State of Michigan, is $204,370.83, or $7,- 
807.25 in excess of the Ohio calculation, and 
represents the difference in prorating the term 
business. On hag 3 basis the impairment of the 
capital stock 712.35. The reserve com- 
putation paaceo bn ‘te entire net nremiums re- 
ceived by months, as required by certain States, 
is $241,658.50, or $45,095.01 in excess of the 
Ohio requirement. On this basis the impair- 
ment of capital amounts to $65,000.11. 


Schedule of Ledger Assets. 


company held three mortgages for 
money recently loaned on land in Henry and 
Putnam counties, this State, amounting for 
principal to $21,800. The land, exclusive of 
buildings, is duly appraised, under oath, by 
two disinterested freeholders, residents of the 
county in which the same is situated, at $46,- 
100, the buildings at $4,400, and the same are 


“The 





BOOK FOR ADJUSTERS. 


The well-known adjuster, W. H. Dan- 
iels of Chicago, has issued a book. giving 
a comprehensive explanation of the va- 
rious rules for the apportionment of loss. 
It is a handy reference book, containing 
many illustrations of complex apportion- 
ments under specific and blanket policies. 
Price, $1.50 in morocco. 

THE WesTERN UNDERWRITER CoMPARNY, 

Chicago. Cincinnati. 
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insured for $4,000, payable as the company’s 
mortgage interest may appear. 

“The company has $173,000 in United States, 
municipal and county bonds. 

“The above includes $4,000, par value, of the 
bonds of the Putnam County Telephone Com- 
pany, which, owing to the present impairment 
of the company’s capital, is not permitted by 
the laws of Ohio. At our request the officers 
have promised to immediately reinvest the 
same in securities permissible under section 
3037 of the revised statutes of Ohio, and we 
have not deducted the amount in account of 
not admitted. 


assets 
Cash in Bank Is Shown. 


“Cash in bank in the sum of $182,000.69 is 
carried in the Citizens Bank of Napoleon, 
Ohio, a co-partnership. The amount indicated 
is evidenced by a certificate from the cashier, 
duly executed before a notary public, and is 
herein quoted in full. The Citizens Bank is 
a co-partnership. Its aggregate deposits on 
October 1, 1902, were $868,529.54. ~The names 
of the owners of the bank and their aggregate 
worth are as follows: S. M. Hiller, M. Don- 
nelly M. Reiser, Sr., J. C. Groll, J. D. Groll, 
F. Roessing—about $1,200,000. 

“The amount shown to be on deposit in the 
Provident Savings Bank Trust Company in 
the sum of $1,460.32 is evidenced by the cer- 
tificate of the secretary and treasurer of such 
company, showing the balance, September 30, 
to be $1,620.32. The records show checks is- 
sued numbered 212, 481 and 493, amounting to 
$166, unredeemed by the bank, leaving the 
balance as stated. 

“The amount representing general agents’ 
balance is by bonds in the sum of 
$55,000, all but $5,000 being in reputable surety 
companies. Of the local agents’ balance, we 
find the sum of $6,903.20 not thus secured, and 
the same is deducted in account of assets not 
admitted. 


secured 


Promotion Expenses Are Waived. 


“In the account of liabilities rendered in the 
report of July 5, there was an item of $9,465.- 
49, represented as due officers for money ad- 
vanced to promote the company. We find the 
balance of such’ liability on September 30 is 
$6,022.04, and we find the following receipts 
by way of relinquishment of the same on file: 

“*For one dollar and other valuable consid- 
erations I hereby receipt in full to the Anchor 
Fire Insurance Company for organization ex- 
penses which stand on the books of said com- 
pany to my credit, and I hereby authorize the 
bookkeeper to credit said company in full for 
such sum. 

(Signed) “*A, K. Murray. 
“FB, F. Murray.’ 

“A similar receipt is signed by M. Donnelly 
and F. D. Prentice. The item of $6,022.04 is, 
therefore, eliminated from the liabilities in 
this statement. 


All Losses Are R ported. 


“Of the item in this statement, $36,812.30, 
due for adjusted and unpaid losses, $23,396.52 
has been covered by drafts issued since Sep- 
tember 30. On our arrival your examiners 
requested the company to notify all general 
agents to forward on October 1 a schedule of 
all outstanding losses against the company of 
which they had any information or knowledge, 
and thereafter, until October 10, to report 
daily all losses, which occurred prior to Oc- 
tober 1, of which they received information. 
These reports were to be addressed to H. S. 
Bassett, one of the examiners, in care of the 
company. Such agents fully complied with 
those requirements, with the result that the 
item of unpaid liabilities as shown includes 
nearly $3,000 of such claims not theretofore 
reported to, or known by, the company. 


Computation of the Reinsurance Reserve. 


“When we came to the computation of the 
reinsurance reserve, we found that the com- 
pany’s books were kept in such a manner that 
it was impossible to properly make the com- 
putation. In the first place, we found that 
the company last January reinsured the Ten- 
nessee business of the Traders Insurance Com- 
pany of Chicago, receiving therefor the un- 
sarned premiums upon the policies reinsured. 
The amount received by the company for re 
insuring this business was $18,562.39. The 
company has only charged itself with 50 per 
cent of this as unearned premium reserve. As 
the Traders Insurance Company was relieved 
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of $18,562.39 of liability, the company should 
have charged itself with this liability by com- 
puting the reinsurance reserve upon the origi- 
nal premiums received by the Traders. No 
provision was made by the company to take 
this business off their books as it expired or 
was canceled. 
Carelessn.ss in Office System. 


“The other business of the company written 
since its organization has been carried on the 
books in such a manner that: 

“First—Nothing had been taken off for short 
term business expired 

“Second—Commissions and brokerage re- 
ceived by the company at its home office for 
local business written for other companies was 
carried into the premium account instead of 
being separated. 

“Third—No credit 
tions or 
paid. 

“Fourth—Cancellations were taken out at 
the net return premiums paid, no credit for 
earned premiums on canceled policies having 
been claimed. 

“Fifth—No credit was taken for the earned 
premiums on risks reinsured some time after 
the business was placed upon the books of 
the company. 

“No return premiums for each month, as 
shown by the accounts current, were taken 
from the gross premiums for that month and 


was taken for cancella- 
reductions of risks because of losses 


were carried at net amount without regard 
to the earned premiums or the months or 
years of expiration. 


Had to Figure from the Dailies. 


“It was, therefore, impossible to compute the 
reserve from the books of the company. As 
the accounts current gave no credit for ex- 
pirations, earned premiums on canceled poli- 
cies or for cancellations or reductions on poli- 
cies on which losses had occurred, they could 
not be used in computing the reserve. We 
were compelled, therefore, to go to the origi- 
nal daily reports and the blotters and take the 
live business off as of the months of expira- 
tion; in other words, we did what should have 
been done by the company in the beginning. 
We have classified the business by months of 
expiration and attach hereto the business now 
in force, giving the amount of the premiums in 
force and the amounts expiring by months. 


Net Premiums Are Given. 


“The net premiums received, according to 
the financial statement on business written 
prior to September 1, as heretofore given, is 
$378,290.18. The total premiums upon which 
the reserve is computed 1s $393,127.16. This 
includes $30,730 net premiums for September, 
leaving $362,397.16 of business written prior 
to September 1 in force October 1. This leaves 
$15,893.02 of premiums received, which is not 
taken into consideration in computing the re- 
insurance reserve. The items that make up 
this amount are, as near as can be approxi- 
mated, as follows, to wit: We found of the 
business of the Traders reinsured only $14,- 
854 still in force. This is upon tne basis of 
the original premiums as appears by the origi- 
nal daily reports made to the Traders. As the 
company charged itself with $18,562,39, this 
would leave a difference of $3,707.82, which we 
have marked off as expired. The portion of 
the risks reinsured by the company earned 
before reinsurance $1,334.14. Short term busi- 
ness which has expired, not including Ten- 
nessee business of Traders reinsured, amounts 
to about $2,000. The amount to which the 
company is entitled because of cancellations 
and reductions of policies on account of losses 
is $1,600. Deducting the above amounts from 
$15,893.02 leaves $7,251.06 as earned premiums 
on canceled policies, which is not large, con- 
sidering that the company has paid back about 
$85,000 of return premiums prior to September 
1. This, in our opinion, harmonizes the net 
premiums received, as shown in the financial 
Statement, with those used in computing the 
reinsurance reserve. 


Reinsurance Register Is Secured. 


“On the basis of the results so found the 
company has opened a book in which an ac- 
count is taken of the outstanding business as 
it expires by months, and have assured us 
that hereafter the proper credits and debits 
which enter into the computation of the 
amount of insurance in force will be entered 
upon the books, so that it will be possible 





October 23, 1902. 


at the end of each month to compute the un- 
earned premium reserve. The form adopted 
will also make possible the verification of t] 
books at any time. 
“H. S. Bassett, 

“Statistician, Ohio Insurance Dept. 
“GEORGE W. STIENMAN, 

“Asst. Examiner, Ohio Insurance Dept. 
“NeELson B. Haptey, 
“Deputy Commissioner of 

gan Department.” 


Insurance, Michi- 


Murrays Retires from Management 

At the meeting of the directors of the An- 
chor Fire, held in Cincinnati last Monday, A. 
K. Murray, secretary and general manager 
and F. F. Murray, assistant secretary, who 
have been predominant in the management of 
the company, resigned. Their relationship 
with the company terminated at once and a 
committee was appointed to secure the services 
of a satisfactory underwriter, who would tak« 
charge of the company’s business. President 
Donnelly and Vice-president Prentice resigned, 
but their resignations were not accepted. Thx 
directors also voted to put up $75,000 to add to 
the assets of the company, which will make a 
good working surplus. 

Of this amount $66,000 has been deposited in 
the bank at Napoleon and $0,000 is deposited 
in securities. 





ANTI-TRU>T PROCEEDINGS IN ILLINOIS. 
Judge Schaefer of the Circuit Court at Belle 
ville, Ill., has taken under advisement the de 
murrer of insurance companies to the bill of 
the attorney-general 
the anti-trust statutes. 


pected soon. 


for alleged violation of 

A decision may be ex 
The hearing of the arguments 
to the demurrer on Saturday last developed 
some interesting points. ttorney-General 
Hamlin appeared in person and did just what 
he was expected to do—that is, cite the Asso 
ciated Press, and other similar cases, to sustain 
his contentions against the insurance compa- 
nies. Attorney C. W. Thomas of Belleville, 
who is behind the present proceedings, was 
also in evidence. The attorney-general was 
forced to admit that the bureau of M. F. Zent 
in East St. Louis, which he wants dissolved, 
is not in violation of the Illinois statutes. At- 
torney Joseph E. Paden, for the insurance com- 
panies, made the main argument for the de- 
murrer and took the position in the course of 
his remarks that the attorney-general had not 
made the claim that anyone had been damaged 
by the alleged combination. This point seemed 
to forcibly impress the court, and Judge 
Schaefer asked a number of auestions of the 
attorney-general and Attorney Thomas, many 
of which they found impossible to answer sat- 
isfactorily. Thomas E. Bates closed for the 
insurance companies. 





DEFECTIVE ELECTRIC WIRING. 

Under of the chief of the 
fire department of Columbus, O., the super- 
intendent of fire alarm and police telephone 
has issued a statement, calling the attention 


the instruction 


of business men to defective electric wiring 
as a frequent cause of fires. He also calls 
attention to the fact that weekly building in- 
spections are made in which particular atten- 
tion is paid to the wiring. Reports are made 
to the owners of the property when it is. dis- 
covered that the wiring is imperfect or de- 
fective. Because of the indifference of some 
of the owners and because the department 
has no authority to order such improvements 
made, it is thought that publicity is the best 
method of obtaining the desired improve- 
ments. 





The Sun Mutual Fire of Cincinnati has pur- 
chased the land for which it has been negotiat- 
ing at the southwest corner of Thirteenth and 
Bremen streets for $4,700, and will build a 
four and one-half story building at a cost of 
$60,000 or $70,000. The lower floor will be 
used for the company’s offices and the upper 
ones rented as flats for residence purposes. 
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VICE-PRESIDENT FISKE’S GREAT PAPER. 


FEATURE OF THE 


NATIONAL LIFE UNDERWRITERS’ ASSOCIATION MEETING. 


Metropolitan Official Tells of the Enormity of Operations of Industrial Companies and the 
Lessons That Can Be Derived from the System—Relationship Between Agent, 
Company and Policyholder Has Been Changed Since the Old Days. 


Vice-President Haley Fiske, of the Metro- 
Life, great attention last 
week before the National Association of Life 
Underwriters. 


politan attracted 


His paper was in a sense a 
reply to that of President’ Alexander of the 
Equitable before the insurance commissioners. 
His subject was “The Relations of Companies 
to their Agents and Policyholders.” Mr. 
Fiske said: 

Closer Relationship in Old Times. 

“In the early history of life insurance, there 
was a somewhat intimate relationship be- 
tween the company, its agents and its policy- 
holders. The agents were close to the officers, 
and the officers frequently canvassed with the 
agents, and the agents were close to the 
policyholders; and there was to a considerable 
extent an acquaintance by the »olicyholders 
with the affairs and even the personnel of 
the home office. Small first commissions and 
continuous renewals were the rule. The re- 
newal interest was so valuable that the agents 
kept in close touch with their clients. Quin- 
quennial dividends and subsequently annual 
dividends were the custom, and the veariy ac- 
counting was a matter of personal conse- 
quence to the policyholder; and the interest in 
the management was to a considerable ex- 
tent a personal one. Thus the personal equa- 
tion must have been important in those days 
and the policyholders in a real were 
members of the company. 


sense 


Introduction of Tostine System. 


“The tontine system of the early seventies 
marked a distinct difference in the relation- 
ship between company and policyholders. 
am aware that the courts have held that the 
company as to the tontine classes and their 
members was not a stakeholder. But take a 
system in which the retiring member forfeited 
all interest in his company, in which his prem- 
ium payments were, after lapse, a total loss 
except for his temporary protection while he 
continued them, in which the persistent policy- 
holder was told that his ultimate profits came 
largely from the forfeited accumulations to the 
credit of the lapsed policies; in which the 
former necessity for rigid economy in order to 
save part of the loading for dividends, and 
for utmost care in selection of risks to save on 
the mortality for dividends, was diminished, 
and we have a system which at least separated 
the body of policyholders further from the 
management and general success of the com- 
pany, and concentrated the attention of the 
policyholders upon the persistence or non- 
persistence of their fellows. 

Great Estimates Were Given. 

“The amount of their ultimate gains from 
lapses was enlarged upon with eloquence; but 
as there was no annual accounting the ascer- 
tainment of these gains was postponed, and the 
profits were a matter of the distant future. 
We are now only concerned with the relation- 
ship of policyholder to company and agent, 
and is it not true that whether or no the 
company was as matter of law a stakeholder, 
yet as matter of common every day under- 
standing among business men the attraction 
in the tontine system was the attraction of 
gambling? The supreme Court of -Connecti- 
cut has expressed its opinion of the system 
in these words: 


Supreme Court of Connecticut’s Views. 


“*There is another view of these contracts 
that may be material. All that distinguishes or- 
dinary life insurance from a wagering contract 
is the theory of protection against damage that 
may be suffered through another's death. This 
protection may be purchased by the insured in 
behalf of his own family or of those he sees 
fit to make his beneficiaries; it may be purchased 
by one on his own account where he may suffer 
damage from another's death by reason of kinship, 
the relation of creditor, or other insurable interest. 
But when this element of protection is entirely 
eliminated, the insurance is a wager and the con- 
tract is void. In the present case the policyholders 
stipulate between themselves that the surrender 





value of each policy lapsing. which represents 
payments made in behalf of the beneficiary, shall 
go to benefit other policyholders living at a certain 
time, who are total strangers to the policy and the 
insured. This is a mutual wager upon the chances 
of life. There is no conceivable element of pro 
tection. The sole purpose of the bet is personal 
profit. It is the risk of what-is due to each in 
the case of a lapse for the chance of winning what 
is due to others. It is correctly described by 
the plaintiffs’ counsel as “‘the chance to speculate 
on his chances of surviving the other members.” 
On this ground these policies were urged upon the 
public, by appeals to the gambling instinct. * * 
If the claim of the plaintiffs be true, if upon each 
lapse a sum equal in amount to the reserve value 
of the policy lapsing becomes a liability of the 
company which it must pay to the surviving policy- 
holders, then all doubt as to the gaming nature 
of the transaction vanishes. The pool thus created 
is composed of definite sums of money of which 
the company is stakeholder under an agreement 
to divide these sums among the winners who are 
to be determined by the chances of life. If, there- 
tore, the plaintiffs could maintain their claim the 
result would be the dismissal of their complaint. 
Courts of equity will not apportion the spoils of 
gamblers.’ 


Misuse of Tontioe Funds. 


“The court, however, decided in favor of the 
company, on the ground that under the policy 
in suit all the premiums received, less the 
expenses, death claims and reserve on existing 
policies, became surplus to be divided by the 
company. The attraction for the management 
in this system was undoubtedly that the ap- 
parent surplus rapidly increased when the 
necessity for dividend payments was with- 
drawn, and the temptation to use the funds, 
which were not then accounted a present lia- 
bility, for rapid extension of the business was 
irresistible. The inherent evils of the pure 
tontines would have broken down the system 
in any event. But the general speculative 
boom of this period of apparent prosperity 
gave birth to a large number of companies 
which were organized between 1860 and 1875, 
and the reaction and panic led to a long series 
of failures. There were in the same period 
116 discontinuances, of which 55 were failures. 
The enormous number of lapses brought home 
to the lapsing policyholders the worthlessness 
to them of their policies; the necessity or sav- 
ing on mortality led to the resistance of pay- 
ment of death claims on technicalities which 
the traditional minuteness of warranties and 
conditions in the policies made easy, and a 
period of time followed in which prejudices 
against life insurance and life insurance com- 
panies became widespread. On so sure a 
foundation were these prejudices based, that 
they are reflected to this day in the decisions 
of courts and acts of legislatures. The courts 
made new laws for insurance contracts which 
had no precedents in the general rules of inter- 
pretations of contracts, and the legislatures 
have not ceased to find new ways of aiding 
the policyholder in his contention with the 
company. 


Distinct Change in Relationships. 


“All of this only concerns us in this dis- 
cussion as pointing to a distinct change in 
the relationship between the company and its 
members. Nor does the semi-tontine system, 
by whatever name the policies of the different 
companies be called, restore the old rela- 
tionship. It is a system which the inequities 
of the pure tontines forced into existence, but 
it still reserves to the companies the use for 
long periods of the over-payments of policy- 
holders. The reservation of dividends, even 
when the retiring member is not wholly cut off 
from his share of the reserve, still separates in 
interest the general body of policyholdes from 
the management. The date of settlement is 
still long postponed. The large loading which 
enters into the mutual premium is still in 
the control of the company. The surplus 
grows even while the dividends decrease. Do 
not understand me as attacking this system, 
even though my own company no longer prac- 
tices it. I am not here to attack any system. 
It has recently been defended in this State by 
a distinguished life insurance president. The 
glories of a growing surplus have been elo- 





quently painted. There are, of course, humor- 
ous sides to the discussion. One company ad- 
vertises an enormous surplus; another a very 
small one; another actually boasts of having 
none at all! All are equally good and strong 
companies. 

Sees Humor in the Situation. 


“If a man holds a policy in each one, he 
gets as much dividend from the great com- 
pany which says it has no surplus, as from 
the equally great company whose advertised 
surplus is about 20 per cent of its assets; and 


the dividend he gets from the third great 
company, with a small surplus, is no whit 
behind the one with the big surplus, and 


perhaps no greater than the one he gets from 
the company that boasts that it has none! 
And then the reforming state governor has his 
own part in the joke, for when he comes 
to tax the big ‘surplus, he is told that it isn’t 
surplus in the common acceptance of the term, 
but a trust fund held for future distribution, 
and when he looks for a surplus to tax from 
the other companies, he finds the financial 
strength just as great, but is forced to fix 
a different basis of taxation, in order to make 
his reform profitable to the public treasury. 
3ut meanwhile what does the policyholder 
think? What does he think surplus is? The 
same identical fund is called by one company 
a liability, and by another a surplus. What is 
the agent.to say? It is a simple matter of 
bookkeeping? Then who knows how strong 
a company really is? And what do the con- 
flicting advertisements of comparative strength 
mean? Is the confusion likely to increase pub- 
lic confidence in company statements or to 
smooth the hard path of the canvassing agent? 
President Alexander on Practical Management. 
“Now the practical management of 
policyholders’ money by all these companies 
is the same. It is thus described by Presi- 
dent Alexander : 


the 


“*The introduction of the deferred dividend 
method has made such an accumulation of sur- 
plus absolutely consistent with the pecuniary 


interests of policyholders, for while operating to 


roll up a large surplus which constitutes a bulwark 
of defense, ultimately each policyholder receives 
his appropriate share of the same to the very 
last cent. Those who seek to convert this surplus 
into a fixed liability in any other sense than 
every dollar possessed by a mutual company 
(whether governed by stock or the votes of policy- 
holders) is a liability, unwittingly aimed to de- 
prive it of its greatest use, a use which absolutely 
overshadows any temporary gratification of an 
uninstructed desire on the part of a policyholder 
to receive premature divisions of profit. or to 
have his contingent share diverted from the form 
of elastic protection into rigid liability. That 
use is absolute certainty of absolute security 
throughout all time.’ 

“And he says: 

“*The chief reason why I give the preference to 
the mutual over what is known as the stock-rate 
plan is that in the latter it is obviously neces- 
sary to make the rates of premium lower. No one 
would insure on that plan were it not for that 
present and temporary advantage; but it seems 
to me that perhaps the most important thing 
of all is to make sure of permanence by charging 
more than will probably prove in the end to have 
been necessary, the overcharges to be returned 
eventually as dividends.’ 

“And he proceeds with some perfectly sin- 
cere criticisms of the methods of the stock-rate 
plans—which plans at least have the merit of 
stating the whole contract on its face, leaving 
nothing to the imagination and borrowing 
nothing from hope. 


Matual System Is Explained. 


“Here, then, is the system: Charge mutual 
premiums with high loading to give a mar- 
gin of safety, but with the understanding that 
the excess is to be returned as dividends; then 
defer the payment of dividends in order to 
get a big surplus for the security of the com- 
pany. Of course it is said this surplus is 
ultimately to be distributed. But when? The 
time, manner, and amount are determined by 
the management, and the surplus always 
grows, though the dividends don’t. And it 
has been said, with apparent truth, that the 
holder of a 20-year distribution policy who 
retires after 19 years has been paying a mutual 
premium for a stock policy! 


Practices Have Changed the Relationship. 


“Now understand me, I am not attacking this 
system. I shall not stop to add up the ex- 
penses, the death claims, the payments to 
policyholders and the increase in reserve ex- 
clusive of interest additions, and compare the 
total with the premium income in order to see 
where the benefit to the policyholder or the 
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security to the company from the extra load- 
ing really comes in; nor shall I look into the 
gain and loss exhibit to see where the loading 
goes to—that is, whether the comparison be- 
tween loading and expenses shows a loss or 
gain—all that is aside altogether from this dis- 
cussion; nor shall I allude to a policy issued 
by one company on the stock plan which shows 
so much greater guaranties on the 20-year set- 
tlement that the mutual-plan company which 
got up a list of other companies’ guaran- 
ties for comparison with its own was obliged to 
omit it altogether. The point is that the 
relationship between the company and _ its 
nolicyholders is a different relationship from 
and a more distant relationship than the tra- 
ditional and ancient one. The relationship is 
less analagous to the old one of trustee for 
the benefit of families and dependents, and 
more analagous to that of directors and stock- 
holders in an investment corporation. And it 
is a natural evolution that the investment side 
of life insurance is now the prominent one. 


Policyholder Is Often Bewildered. 


‘The one policy now pushed is the 20-year 
payment life plan, though it is not often called 
that, every company having its own copy- 
righted name. It is a policy which protects 
by its face value against death during 20 years 
and which is held out as an investment at the 
termination of that period to the surviving 
policyholder. It is the expected results of 
this investment that are canvassed. He has 
options of settlement ; he can then have a divi- 
dend, or can have a cash settlement as an en- 
dowment, or can under certain conditions con- 
tinue his insurance, or he can split his options 
up. And meanwhile what does the policy- 
holder think he has got? Too often he thinks 
it is a simple endowment. Always he thinks 
it is an investment. Sometimes he looks at 
it as a speculation. The one thing he knows 
is that the face of the policy will be paid 
if he die during the term, and that if he sur- 
render it he can get bigger guaranties—no 
matter what comnany he takes his policy in— 
than any other company can give him. Of 
that the agent has made him cock-sure. 


Change in the Agency System. 


“And now who is the agent? For this 
evolution of the business—this deferring of 
dividends on mutual premiums, this develop- 
ment of what is called the investment end of 
the business—has affected the agent. Whether 


better or worse, it must be admitted that the 
relation of the agent to his company and his 
policyholder has been changed. The large 
loading and the postponement of dividends 
have inevitably led to the increase of com- 
missions and agency expenses. With many 
companies the agent has become a_ broker. 


Renewal commissions have been diminished in 
number and cut in amount. One company, I 
believe, has as its goal of agency management, 
the elimination of renewals. Another is 
breaking up its general agency methods, which 
have lasted for generations. I am far from 
offering criticism. I am pointing out the fact 
and calling attention again to the changed 
relationships between the agents, both to 
each other and as to the company and the 
policyholders. 

“It is for better or worse? 
me to decide or even discuss. 


as 


That is not for 


Accompanied with Fierce Competition. 


“It is accompanied by fierce competition. 
There is less responsibility upon the agent in 
the field—the man who writes the anplication. 
He is not a permanent fixture with his com- 
pany, as in the time when his renewals were 


continuous or at least numerous. He has no 
permanent relationship with the insured, for 
he will not be present at settlement day and 


perhaps he does not collect any premium ex- 
cept the first. His chief interest is to get the 
policy placed. His art of persuasion is di- 
rected to proving his the best company and his 
offer the best policy. Sometimes all the other 
agents are gay deceivers; sometimes they are 
worse. The other companies are not as well 
managed as his. The other companies’ policies 
delusions and snares. The other com- 
panies’ promises, if better than his, are im- 
possible of fulfillment. He has literature to 
prove it, and this literature emanates from the 
home office. This condition of affairs does not 
apply every company nor every agent. 
It may not apply to a single gentleman before 
me. But am I not describing a condition which 


are 


to to 
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you have observed, philosophically or other- 
wiser 

Where Is the Policyholder? 
Com- 
agents 


“And where now is the policyholder? 
petition is such that he is visited by 
of different companies. He may hold poli- 
cies in more than one company. What is the 
general sentiment fostered among the policy- 
holders and among the canvassed who refuse 
insurance? What has become the attitude of 
the legislatures toward the business? And to 
what future are we drifting? Let those who 
deplore the increasing proportion of the prem- 
ium called on to pay taxes, and the increasing 
disposition to tax the very policies them- 
selves, think on these things. 


Industrial System Is Explained. 


side by side with the evolution of 
the system of what is called ordinary insur- 
ance has been growing up the system called 
industrial insurance. It has been called a 
phenomenon. But it is not, though its growth 
is phenomenal. It is the result of studious 
application of old principles to new conditions. 
Let us examine this system to see what in- 
struction we may get on the topic under dis- 
cussion. The statistics of the business will 
show that there is a field broad enough for 
the working out of certain principles and prac- 
tices which it will pay you to study. And, un- 
known as I am to most of you, some figures 
of my own company must be introduced to give 


“Now, 


an authority which might otherwise be lack- 
ing. 
Eaormity of Industria! Operations. 
The total number of policies in force in 
the United States is fifteen and a half mil- 
lions. Of this number over twelve millions 


are industrial policies. The importance of this 
fact if not evident will be pointed out later. 
The total amount of insurance in force in the 


United States is $9,674,969,011. Of this 
amount $2,195,507,17I is by industrial com- 
panies. This proportion is, you will admit, 


noteworthy—it is nearly a quarter. The total 
amount written by all the American life com- 
panies last year was about fourteen thousand 
millions, of this amount more than half was 
by the eight industrial companies. I include 
in these amounts the ordinary business of in- 
dustrial companies, because the principles as 
relating to the agency relationships are the 
same in the industrial companies whether the 
agents be ordinary or industrial. For the 
most part the agents who write the two kinds 
are the same individuals; almost 


absolutely so 
in the Metropolitan, and largely so in other 
companies. 
Figures of the Metropelitan Are Presented. 
“The total number of industrial agents at 
the end of 1901 was 25,607. I know of no 
method of determining what proportion of 


the total number of life insurance agents this 
is, but it must be very large. The Metro- 
politan has for years been about equal to all 
other industrial companies combined in num- 
ber of assets, surplus, 


agents, insurance in 
force and income. Since 1894 it has every 
year written a larger amount of insurance 
than any other life company, ordinary or 
industrial, in the world. It has over a thou- 
sand milllions of insurance in force, and in 
respect of insurance in force, last year stood, 


among all life companies in the United States, 
No. ¢ and stands while 


now No. 3, in in- 
surance in force in the United States and 
Canada, it stood, at the close of last year, 
among all the companies, ordinarv and _ in- 
dustrial, No. 1. The company is too. well 
known to brag about, and you will under- 
stand that these figures are given solely to 
prove that the industrial companies have the 
business, the agency force and the experience 


to make their practical working worth study, 
and that my own company’s experience is such 
as to make our methods authoritative. 

Relation of Industrial Compani.s te Agents. 
“What, 


dustrial 


the in- 
and the 
of the 
and to 


the relations of 
to their agents 
are the relations 
other comnanies 


then, are 
companies 
public, and what 
agents to those of 
the policyholders? 

“The total number of Industrial policies in 
force (the figures are those of December 
31, 1901) is twelve millions. By a calcula- 
tion based on death claims paid, it is estimated 
that these policies are on the lives of eight 
and a half millions of different individnals. 





These policyholders are 
week in the year for the collection of prem- 
iums by the 25,000 agents. An agent has in 
his charge anywhere from 100 to 1,000 polic 
—sometimes more. The agents, in groups of 
from four to eight, are under the instruction 
and supervision of assistant superintendents, 
among whose duties is the one of periodically 
visiting the policyholders. Both agents 
assistant superintendents are under the super- 
vision and direction of superintendents, whose 
force of men seldom exceeds 100, and from 
that number new districts run down to very 
few—perhaps the average is about 40. In a 
small city there is one superintendent, in 
large ones more; in country districts, 
are grouped under one superintendent. 


called upon every 





towns 


Industrial Policies Are Described. 


‘The policies for the most part are written 
on a basis of a unit of premium of five cents 
the amount of insurance being graded ac- 
cording to age, and the premiums being five 
cents per week and multiples of five cents. 
But the amounts payable for these premiums 
varv in the different companies and the con- 
ditions and concessions differ a ood deal. 
For instance, one company at a certain age 
gives a 47-year endowment for a certain 
amount; another company, for the same prem- 
ium, simply pays the same amount as a whole 
life policy. The policies of one company 
guarantee revisionary dividends; those of an- 
other promise cash dividends; those of another 
promise 


none. Some policies are issued for 
even amounts, and in these cases the pre- 
miums are graded at odd cents, but these 
tables of rates differ in the different com- 
panies. Here, then, is a fine field for com- 
petition: a fine opportunity for contrast, com- 
parison, discrimination, abuse, misrepresen 
tation and attacks by one company and its 
agents upon the rivals. Do you ever hear of 
such? How is it avoided. 


Some of the Rules Enforced. 


“Let me give you some simple rules in force 
in most of the industrial companies: 

**An agent who misrepresents a policy is 
dismissed, the policy taken up and the pre- 
miums returned. 

“*An agent who abuses or maligns another 
company is dismissed. 

‘‘An agent who misrepresents the policies 
of another company is dismissed. 

‘An agent who twists a policyholder from 
another company to his own is dismissed. 

‘No superintendent or assistant is allowed 
to twist an agent from the service of another 
company to his own. 

“In case an agent voluntarily 
company the other companies will not employ 
him in the same city in which he has worked 
until two years have expired. This effectually 
prevents the twisting of business 

““No company issues any literature attack- 
ing any other company.’ 


leaves his 


Would Cause Revolution in Ordinary Circles. 


the revolution in 
if their executives should 
adopt those rules. It is not long since we 
saw entire agency forces in two different 
cities twisted from one ordinary company to 
another. Not an hour passes but a policy of 
one company is twisted to another company. 
We have read circulars of one company attack- 
ine the management of one equally as good, 
and even rejoicing at its diminished power to 


“My brethren, consider 
ordinary companies 


earn large interest on farm mortgages, 
though the fall in interest is common to all 
companies. 


Strengthens Policyholders’ Ties. 


“Now consider the relations of the company 
and its agents to the policyholders and the 
public. The industrial agent, as we have said, 
visits every policyholder every week. What 
onnortunity for criticism and abuse! Do you 
wonder at the public respect for industrial 
insurance and its growth? Consider how this 
is engendered and strengthened by the absence 
of criticism of one company by another. Each 
company periodically sends to its policyholders 
a publication. This contains the tables of 
rates and of benefits, and informs the policy- 
holder of his rights and the latest news about 
his company; but no other company is ever at- 
tacked. When premiums are collected they 
are entered in a premium receipt book; this 
book contains the rules governing the relations 
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of the agent to his policyholder and of the 
policyholder to the company. 

ladustrial Companies Have Given Concessions. 

he industrial policies are issued on the 
stock-plan. For many dividends 
were promised and were whole 
life. Yet in the last five years the three larg 


years no 


the policies 


est industrial companies have paid in cash 
dividends on these policies over five millions of 
dollars. And this is only one of many con 
cessions and grants to policyholders. In 1892, 


paid-up features were introduced into the poli- 
cies, and in 1804 this privilege was made retro- 
that all old policies became en- 
titled to paid-up rights. In November, 1893, 
after five months of severe business depres- 
during which many policies lapsed, and 
when it seemed that better times were com 
ing, the companies made easy terms for the 
restoration of the lapsed policyholders. All 
policies on which premiums had been paid 
for a year, and which had lapsed during the 
depression through circumstances, 
could be reinstated for immediate benefit with 


active, SO 


$10n, 


stress of 


all arrears waived, and for older policies 
greater concessions ‘were made. In March, 
1804. further concessions were made on poli- 


cies which had lapsed during the business de- 
pression above referred to; from March, 1894, 
to July, 1804, all owners of policies lapsed 
eleven months previously, on which premiums 
had been paid for five years, were offered 
renewal policies with all arrears waived in full 
immediate benefit for the original amount of 
the lapsed policies, without medical examina- 
tion. In June, 1894, the warranty was taken 
out of all applications for insurance under 
$150; in July, 1896, this rule was extended to 
all insurance under $300. And all policies 
which are based upon warranties have copies 
of applications attached. 
Paid-Up Values Are Given. 


“In July, 1894, considerable increase was 
made in the amount of paid-up values, and 
this increase was made retroactive. In Jan- 
uary, 1896, benefits on infantile policies were 
very largely increased, and at some ages the 
benefits were doubled. And this increase of 
benefit was also made retroactive on old poli- 
cies. In November, 1806, the most sweep- 
ing offers were made to holders of lapsed 
policies that had ever been made in the 
world, and this rule was adopted as a perman- 
ent feature of the business. The rule pro- 
vides that any policyholder who has paid pre- 
miums for two years and who is in arrears 
thirteen weeks or more, may, within two 
years after lapse, revive the original amount 
according to age at issue without payment 
of the accrued premiums, subject to a medical 
examination, and with the provisions that 
the company lends the policyholder the pre- 
miums in arrears. In addition to this general 


rule, special concessions are made to meet 
special conditions, such as the present coal 
strike. Claims are paid on policies not in 


force where lapse is caused by lack of em- 
ployment, and when the trouble is over poli- 
cies are revived without any evidence of 
health, the arrears not being collected, but be- 
coming a lien on the policies. 

What Constitutes Strength? 


“Along with the generous treatment of old 
policies the new ones have been made more 
liberal. The later issues of policies promise, 
in one company, definite reversionary divi- 
dends, the amount of which is set forth; in 
another, periodical distributions of cash or 
mortuary dividends according to the ability 
of the company; another company pays quin- 
auennial cash dividends without any promise. 
No industrial company shows a large surplus. 
But did you ever hear of a failure of an 
industrial company? Is there any doubt of 
the financial strength of any prominent in- 
dustrial company? ‘Surplus is strength,’ as 
we are told. But, with the public the distri- 
bution of surplus is strength. Careful at- 
tention to policyholders is strength. Praise 
of all life insurance without the abuse of rivals 
is strength. Absence of misrepresentation is 
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strength. Paying more than you promise in- 
stead of less than is expected is strength 
Public confidence is strength. The absence 


of any attempt to weaken confidence in other 
companies is strength. And the strength thus 
attained is a very useful thing in time of need. 
Industrial insurance has 
many legislative attacks 


subjected to 


some of them honest 


been 


Support of Policyholders Is Given. 
In Massa 


“Let us select three illustrations 


chusetts there was a long hearing and a com- 
mittee report adverse to the companies lhe 
company appealed to its policyholders. There 


were perhaps half a million of them in 


J 
the 


State. The policyholders responded and made 
their voices heard among their representa- 
tives. The vote in the companies’ favor in the 


lower house was 149 to 23. We have never 
been seriously attacked there since. In Penn 
sylvania there was a short hearing, an adverse 
committee report, an attempt to rush the bill 
through; but in a few days 100,000 letters went 
to Harrisburg and the vote against the bill 
was a substantial majority, and the relegation 
to private life of several rising statesmen fol- 


lowed. In Ohio there was a reluctant and 
brief hearing, an adverse committee report, 
a flooding of the senate with appeals from 
nolicyholders. One adverse senator thought 


they were machine made and insincere, or 
at least perfunctory. He left the senate, went 
to his district, consulted his constituents, put 
his ear to the ground, returned and announced 
the change of his vote, and when the bill was 
forced to a passage against the wish of its 
promoters it received just one vote—that of 
its introducer! Does the public rallv to the 
defence of attacks on ordinary insurance? Is 
there a lesson in this for those who study 
the relations of agents and companies to 
policyholders? 


Agency System of the Industrial Companies. 


“in these days of cancellations of and fail- 
ures to renew old agency contracts, the break- 
ing up of old agency associations and rela- 
tionships, the institution of brokerage systems 
(though not called by that name), the 
couragement of renewal interests, among 
ordinary companies, the industrial companies 
are straining every nerve to retain 
to lengthen their persistency of service, to 
solidify their agency force. We have a pension 
system; for this we are substituting a savings 
fund to which fixed contributions ratable to 
earnings are invited from the agents, and to 
which the company adds 50 per cent; the in- 
vestment is in the hands of a joint committee 
of officers and agents; the withdrawals are 
voluntary, but the pecuniary encouragement 
to persistence in saving until sickness or death 
is large. Commissions on industrial business 
increase with length of service, and in times 
of local distress. caused by strikes or other 
calamities, weekly allowances are made to 
agents to offset their of commissions. 
Industrial agents are invited to write ordinary 
business to increase their income and en- 
courage their persistence. Meetings are often 
held, visits from the home office staff frequent. 
The ambition to remain is constantly stimu- 
lated. The persistence of agents is increas- 
ing. But the goal at which the companies aim 
is a solid, unbroken agency force, with no 
resignations except for promotion, with no 
failures. with no diminution of enthusiasm 
for their company. The average persistencv 
of Industrial policies if 


dis- 


agents, 


loss 


now approximates, if 
it does not exceed, that exnerienced bv ordin- 
arv comnanies. What will come when the 
industrial agent becomes a nermanent life 
‘mploye of his c any? IT mez 
employe of his company t would mean 


abnormallv small lapse of industrial nolicies, 
larger gains. greater distributions of 
fits to policyholders and agents 


bene 


Bonds Are More Firmly United. 


“Consider now the educative influence of the 
relations between twentv-five thousand 
agents and eight and a half millions of policy- 
holders. An agent of a large ordinary com- 
panv. who is its greatest producer, says he 
gets a large business from people who have 
learned the value of insurance from industrial 
policies taken out when thev could afford 
no other, and who have reached the abilitv 
to pay annual premiums on larger sums. Of 
course. that experience is common among in- 
dustrial companies. A striking illustration oc- 
curred the other dav in Brooklyn. where a 
man who had carried a five cent policy on his 


close 





life for years had prospered «¢ 
out a $5,000 ordinary policy i 
comnany And some time bef 
ordinary policy was issued 

ten cent industrial policy 





companies opened their ordinary departments 
| : s 1 ; 1 


to their industrial avents because the industrial 
ents were growing up to the stature of all 
around insurance men The measure was 
one of self-protection And the principles 
which govern the relations of agents to each 
other, to other companies and to the policy 





holders in the industrial department, are be 

ing extended to their work in the ordinary de 

partment. Consider the leavening influence of 

this body of men among tne life agency force 

of America. : 
Influence of Great Body of Policyholders. 

“In this country where a man is a man ir 
respective of his income. consider the in- 
fluence upon nublic opinion concerning the 
interests of decent insurance of a bodv of 
eiznt million policyholders visited weekly by 
insurance agents. It is said in England that 
the industrial agent is the friend of the fam- 
ilies on his debit, consulted about the educa- 
tion of a child, the occupation of a member. 
the health of a baby, the investment of sav 
ines, and is often the arbitrater in family 
quarrels. To a less extent it is so here, and 
the intimate relations between agent and 
policyholder is increasing. The people are 
growing up in an atmosphere of insurance and 
in confidence in their company and its agents 
Here we have indeed the ‘Ideal Company!’ 
Consider what a generation or two of progress 
of industrial insurance will mean to the life 
insurance business generally; what the appli 
cation and extension of the agency principles 
we have here set forth will mean to the 
American agent and the American policyholder 
of the future. 


Lessons Can Be Learned. 


“And when you have considered this, my 
brethren, studv whether there are not some 
lessons to be learted by you and your com 
panies. This association and its constituent 
local bodies are evidences of a yearning for 
fraternity. What an influence for good upon 
company management and upon agency morals 
and manners for vou to lay down certain prin- 
ciples to be remembered and acted upon— 
such as these: 

“That this business of ours is a high pro- 
fession which concerns the dearest relations 
of family concern; that the people are en- 
titled to truth and candor; that trickiness, 
much more outright misrepresentation, is a 
fearful wron~ upon a trustful man or woman: 
that abuse of rivals is sure to react upon the 
utterer; that the premiums collected are trust 
funds and their application and distribution 
a solemn matter; that if the business is to 
have permanent popular confidence its standard 
must be held high by management and agents; 
that policyholders will never understand intri- 
cate actuarial computations and conditions or 
even promises, but they will understand that 
a business in which every company and every 
nolicy is denounced in terms by every rival 
is not a business to which they can trust 
their savings; that permanence in emnloyment 
and fraternity among agents and mutual re- 
spect among companies and agents, will do 
more to advance the interests of companies and 
men than flaming advertisements, lurid circu 
lars, false charges, bitter assaults, and all the 
concomitants of modern insurance competi 
tion. 

Competition Will Always Remain. 

“Competition there 
ought to be 
us that 


must always be, and 
But let it not be a reproach to 


ours is the only business in which 
solvent, well-managed companies may cast 
aspersions upon others equally solvent and 
well managed: where unfair comparisons, 


based upon tricks in annual schedules are pub- 
lished broadcast: where employes of one com- 
pany can be tampered with by another com- 
pany; where men who ought to be brethren 
are put into bitter opposition; where the pub- 
lic, the common customer of all, is bewildered 
and disgusted by mutual accusation and re- 
proach. Fidelity to the policyholder, fra- 
ternity among the agents, are principles which 
may safely be commended to you, gentle- 
men, generous as you are in rivalry, faithful 
in devotion to your common interests, friends 
always,” 
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**May we all be benefited by the comrade- 
ship which comes from meeting face to face in 
the right kind of spirit, men with whom we 
differ, by getting into close personal touch 
with them, and giving the proper respect for 
the opinion and purposes of others whose aims 
are identical with ours "’ 











convention of the National 
Life Underwriters last week 
was the most important meeting in some re- 
There were 160 
delegates or more in attendance, proving that 
Cincinnati was a convenient central place for 
the life underwriters to gather. 

The work of President Wyman during the 
year was plainly to be seen. His visits to 
the different and his intimate 
acquaintance with a large number of delegates 
brought a personal touch to the convention 
proceedings. There formal papers 
this year than usual, and this was particularly 
approved by the delegates. Dr. John L. Davis, 
medical the home office of the 
Union Central Life, read the first paper before 
the convention at the opening session. Dr. 
Davis was a fine looking gentleman, and left 
a most pleasant impression on the delegates. 
His paner was full of humor, at times rather 
ironical. He was present at most of the ses- 
sions, and participated in the entertainment 
features. 


The annual 
Association of 


spects that has ever been held. 


associations, 


were less 


director of 


W. M. Scott of Philadelphia, general agent 


of the Provident Life and Trust, appeared 
at the afternoon session of the first day. Mr. 
Scott’s essay was brief. He was one of the 


oldest men in the convention, in fact was re- 
ferred to as the “Nestor of the Guild.” Mr. 
Scott is a splendid production of the Quaker 
City. 

Franklin Webster, 
Press, presented an 


Insurance 
the 


editor of the 
excellent paper to 
convention, its only fault being that it was 
lengthy. Mr. Webster evidently had 
his subject considerable thought. He 
presented some valuable facts and interesting 
figures, showing that the present day is rich 


too 


given 


in its underwriting onerations. Many who 
had never seen Mr. Webster expected to 
find a man about 55 years of age. Instead, 


he has just turned 40 years, and possessing 
smooth face, gives him a much more youth- 
ful appearance. Mr. Webster deliberate 
in his reading, and often spoke without re- 
ferring to his manuscript. He is regarded as 
one of the best looking men in the fraternity. 


Vice-President Fiske, of the Metropolitan, 
who was to have spoken at the banquet, was 
compelled to request a change in the programme 


was 


so that he could appear during a day session. 
His paper was read on Friday morning, scor- 


ing a veritable triumph. Mr. Fiske set aside 
conventionalities and traditions and struck 
sledge hammer blows that fell with force. 


Some of them hurt, but he felt he was right 
and had no fear. Mr. Fiske is much 
of a McCall in appearance and his delivery is 
such that all can understand. It was a mixed 
company he addressed, representatives of all 
classes of companies and yet he boldly pro- 


hence 


claimed his sentiment. He did all this with 
urbanity and courtesy. President Dolph, of 
the Cincinnati association, had all the local 


Metropolitan force in the gallery in compliment 
to the distinguished executive. 


The reading of the prize essays was an 
interesting feature at Thursday morning ses- 
sion. The committee announced the winners 


as E. QO. Sutton of Springfield, Mass., and 





W. I. Hamilton of Newark, N. J. Mr. Sutton 
is with his father in the management of 
the agency of the Mutual Life in Springfield. 
Both gentlemen were present. The son, who 
won the Calef Loving Cup, has held it before, 
and also the Williams vase. Undoubtedly this 
should be Mr. Sutton’s last attempt for the 
prize, as his continuance in the contests will 
tend to others. He is a 
man of good presence, and his essay showed 
that he possessed much literary ability. 

Mr. Hamilton, who won the second prize, 
is division manager of the Prudential at the 


discourage young 


home office, and is in charge of the districts 
of Philadelphia. He has had much experience 
in public speaking and writing. Both he and 
Mr. Sutton made preliminary remarks be- 
fore they read their essarys. Mr. Hamilton 
was much more at home on the floor, and his 
manner assisted him largely in leaving a fa- 
vorable impression on the audience. Taking 
into account the personality of the two men 
and their manner of presentation, many who 
heard the essays felt that Mr. Hamliton should 
have had first prize. His essay was, perhaps, 
couched in more florid language, and was a 
better dissertation on the general subject of 
The judges felt, however, that 
information, 


life insurance. 
Mr. Sutton gave more helpful 
and eliminated any pretense of exalted style. 

The five-minute discussions were cut short 
on the last day, owing to the afternoon session 
being eliminated and all the work of the day 
On the afternoon 


crowded into one session. 
of Wednesday, there was much of real en- 
thusiasm evinced in the talks as to the up- 
building and benefits of the association move- 
ment. Local told of the 
their work that brought them the most effect- 
Salient features characterizing the 


bodies phases of 
ive results. 
efforts of various associations were presented. 
There no hesitancy in the proceedings 
and the dissertations covered about all the 
phases of local work. The new associations 
were heard from. The chord 
throughout was fraternity and loyalty. The 
five-minute should hereafter re- 


was 


dominant 


discussions 
attention. 


ceive more 

Captain Kendall, the veteran Cleveland as- 
sociation man, having carte blanche from 
President Wyman to speak on any subject he 
chose, read a practical paper on “Some Rocks 
to Be Avoided in Organizing an Association.” 
He took the ground that many 
have been wrecked by attempts to make the 
members good by constitutions and by-laws. 
Using as an illustration the better morale of 
colleges since stringent rules regarding con- 
duct have been abolished, he held that agents 


associations 


given to bad practices can be better managed 
through influence than by regulations, 
generally result in putting them out of asso- 
ciations and making enemies of them. 
Ex-President Register read a short paper 
on “Life Insurance Solicitation as a Vocation 
for Graduates of Colleges.” He said that edu- 
cation of agents had been too long neglected. 


which 


The learned professions have raised their 
standard through the requirement of more 
learning. Life insurance will never hold the 


position it should until it does the same. 

On this topic Colonel Goulden of New York 
spoke of the agency school, which he holds 
every Saturday morning, in which the agents 
are instructed first in the elements of life 
insurance and later in the more technical feat- 
ures. Several delegates high 
opinion of the usefulness of this class of in- 
struction. 

Mrs. V. P. Peakes, of the New England 
Women’s Association, was the only lady who 


expressed a 





took part in the proceedings. On the invi 
tion of the president she told something of 
work the women are accomplishing in New 
England and she told it so nicely that all the 
delegates were highly 
marks. 


pleased with her 


Colonel J. W. Voorman made a strong p! 
for a greater development of the social an 
moral features in local association work, ad 


vising that sessions be arranged where “shop” 
talk will be dropped and time devoted to 
making stronger personal friendships and d 
veloping greater respect of agents for ea 
other and each others’ companies. 
his earnestness, he 


To signif 
said: 

“T now offer a prize of twenty-five dollars 
in gold for the best essay making the best 
practical suggestions for the development of 
mutual 


fraternal interest among individual 
agents, so as to strengthen the bonds of 
common brotherhood in our social relations 


as well as in our business affairs along ti 
general lines I have mentioned.” 

Colonel offer referred to 
the executive committee to arrange the rules 
governing the essays that may be submitt 
for his prize. 


Vrooman’s was 


Chairman Woodman, of the executive com 
mittee, was a prominent character in the cot 
vention. His soul is in the National associa 
tion work and he has done much for it. Hi 
report covered the year’s work. It 
and exhaustive. The main feature was the 
recommendation that the number of vice-presi 


was long 


dents be reduced to three and the executive 
committee be 


enlarged to include one mem 


ber from each association. This gives more 
worth to the vice-presidency and really forms 
a training school for presidential timber. The 
executive committee will be cosmopolitan in its 
constituency and the work will be representa 
tive. It is expected the three vice presidents 
will do much to relieve the president. Th: 
National association by the new plan will ha 


an official representative in every locality, 


Treasurer Eli D. Weeks of Connecticut is 
most truly a watchdog of the exchequer. He 
has held the office since the association was 
organized and seems to be a fixture for life 
The outgo of the treasury is carefully guarded 
Mr. Weeks is one of the veterans of the 
The 


as 
sociation. Cincinnati 


him: 


Enquirer said of 


“Treasurer Eli D. Weeks, of the National 
Life Underwriters Association, whose home 
is in Litchfield, Conn., has held that office 
since the start of the association, 13 years 


ago, and will doubtless continue to occupy it 
for years to come. Mr. Weeks is aged about 
75 years, but his father is living. hale 
hearty, back in Connecticut at the age of 99 
years, so it is said. 
annual convention 


and 


Delegates for years at th 
have greeted Mr. Weeks 
with: -‘How are you, Mr. Weeks, and hoy 
is your father?’ Treasurer Weeks’ invariabk 
answer for all these years has been: “Well, 
father has been very well until quite recently, 
when he began to show some little signs of 
failing.” Treasurer Weeks is always the very 
first of the delegates to be up and stirring 
about at the hotels where they are guests, and 
is invariably the last of them to retire 
night. 

Secretary Mason of Chicago has made an 
admirable official, careful and conscientious, 
discharging his duties with ability. He o 
cupied a seat on the stage most of the time, 
watching the detail of the proceedings and 
assisting President Wyman where he could. 

The sessions of the convention opened in a 
room in the Grand Hotel. The first morning's 
meeting was held there, but it was evident 





" 
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that there were too many in attendance to 
continue in so small a room. The local com- 
mittee then secured the hall in the Y. M. 
C. A. building, where the rest of the sessions 
were held. Although the Y. M. C. A. build- 
ing is at some distance from the Grand Hotel, 
the delegates showed no abatement in their 
desire to be present at all the sessions. 

Toward the last of the meeting it was sug- 
gested that the ex-presidents of the associa- 
tion who were present occupy seats on the 
platform. There were four present, viz., T. 
H. Bowles of Milwaukee, I. Layton Register 
of Philadelphia, J. W. Plummer of Philadel- 
phia and R. E. Cochran of New York. 


The election of president this year was at- 
tended with much interest, owing to the fact 
that P. H. Farley, of the Mutual Life at the 
home office, was an avowed candidate some 
months ago, and the New York delegation 
pledged itself to his support. There were some 
delegates opposed to Mr. Farley, but they 
could not unite on a candidate, or rather a 
candidate could not be found who would make 
the race. The record set by the preceding 
presidents, both as to the expenditure of time 
and money, overawed those who under other 
conditions might have been tempted to ac- 
cept the position. It is evident that some 
course will have to be taken to relieve future 
presidents of so heavy an expense and so much 
sacrifice of time. On Wednesday night a long 
session was held at the Grand Hotel, in which 
prominent delegates participated and the mat- 
ter of presidency was thoroughly canvassed. 
At this meeting it was decided to bring out 
no candidate in opposition to Mr. Farley. 


Chairman Scott of the committee on nomina- 
tions reported the following as the committee's 
recommendations for officers for the coming 
year, and the secretary cast the association’s 
unanimous vote for them: 

President—Philip H. Farley, Mutual, New 
York. 

First Vice-President—D. Fred Appel, New 
England Mutual, Boston. 

Second Vice-President—Capt. F. A. Ken- 
dall, Penn Mutual, Cleveland. 

Third Vice-President—J. S. Cameron, Sun, 
Atlanta. 

Secretary—Fred B. Mason, A&tna, Chicago. 

Treasurer—Eli D. Weeks, Phoenix Mutual, 
Litchfield, Conn. 

Executive Committee (Three Years )—Lewis 
B. Hall, Prudential, Grand Rapids; J. J. 
Mooney, Michigan Mutual, Toledo; J. W. 
Harmon, Metropolitan, Manchester, N. H.; 
T. F. Giddings, Michigan Mutual, Detroit; 
Thomas Peters, Georgia; Cyrus Kirk, Equit- 
able of Iowa, Des Moines; C. C. Courtney, 
Mutual Benefit, Kansas City; James C. Big- 
gert, Penn Mutual, Pittsburg; Chas. E. Ady, 
National of Vermont, Omaha; Geo. L. Root, 
Penn Mutual, Peoria; W. G. Day, Provident 
L. & T., St. Louis: Frank H. Thomas, Trav- 
elers, Washington, D. C. 

Two Years—Marcellas H. Goodrich, Na- 
tional of Vermont, Baltimore; S. Hamilton 
Coe, Mutual, Worcester, Mass.; Fred W. 
Tasney, Prudential, New Jersey; Edward O. 
Sutton, Mutual, Springfield, Mass.; John F. 
Huntsman, Mutual Benefit, Providence, R. L.; 
T. B. Timberlake, Minnesota. 

One Year—A. A. Green, Jr., Manhattan, 
Dallas, Tex.; J. W. Iredell, Jr., Penn Mutual, 
Cincinnati; E. G. Ritchie, State Mutual, In- 
dianapolis; Frank Woolley, Washington, 
Wilmington, Del.; Geo. H. Olmsted, National 





POSITION WANTED. 


By a gentleman of 40 years. ha ‘ing 12 years’ experi- 
ence as an underwriter, representing a large line of 
companies. Would like position for any kind of field 
work. Best of references. Address 


K P., care The Western Underwriter, 
CINCINNATI, OHIO. 





of Vermont, Cleveland; H. W. Balsbaugh, 
Union Central, Harrisburg, Pa. 

After the announcement of the vote, Presi- 
dent-Elect Farley was escorted to the ros- 
trum and inaugurated. President Wyman’s re- 
marks on this, as on all other occasions, were 
most fitting. Reminding the new president of 
the honors to which he had been called, he 
pledged the loyalty and support of the asso- 
ciation throughout his term of office. 

Mr. Farley in accepting the office paid a 
graceful tribute to the outgoing administra- 
tion, saying that his highest hope was that 
his administration would be as good. He an- 
nounced he motto as “Brotherhood and Sin 
cerity.” 

First Vice-President Appel made one of the 
practical business-like speeches, such as had 
characterized him in previous session of the 
convention. He promised to do all in his power 
to promote the interests of the association and 
with equal earnestness he promised to com 
bat with all his strength influences opposed to 
it. Mr. Appel is one of the coming men in 
the National association and can safely be 
put down as presidential timber for the future. 

Captain Kendall made some felicitous re- 
marks, as did Mr. Masorf. Mr. Cameron had 
been called home by urgent business and an- 
other member of the Georgia delegation ex- 
pressed that local association’s appreciation of 
the honor conferred upon one of its members 

“Uncle Eli” Weeks, as the delegates af- 
fectionately called him, on accepting the treas- 
urership for about the “steenth” time, ex- 
pressed his appreciation of the continued 
honor. 

No motion passed with more sincerity in 
the vote than that by which the thanks of the 
association were tendered to the retiring presi- 
dent. When another motion prevailed that 
the executive committee be instructed to have 
suitable resolutions engrossed and _ presented 
to Mr. Wyman that in future years his family 
might remember in what esteem his brethren 
held him, Mr. Wyman was visibly affected. 
Though everything went through with a cheer, 
there was a note of sadness that the ties of the 
past year were broken and that Wyman was 
now an ex-president. 

The convention wound up in a blaze of reso- 
lutions of thanks, in which speakers, officers, 
the Cincinnati association, the insurance press, 
all came in, sometimes with applause and 
sometimes with shouts. 

Baltimore and the month of October were 
chosen as the place and time of next year’s 
convention, Minneapolis and St. Louis putting 
in bids for the one in I¢o4. 

The annual convention is becoming quite a 
popular place for agency executives to be pres- 
ent, showing the peculiar field character of the 
National body. It also is good proof that 
the companies are taking much interest in the 
National organization. The following super- 
intendents of agents were noted in the con- 
vention: D. F. Appel of the New England 
Mutual, Moore Sanborn of the Security Mu- 
tual, R. E. Cochran of the United States Life, 
F. W. Tasney of the Prudential, I. B. Snow of 
the Masachusetts Mutual, T. B. Merrill of 
7Etna, W. H. Dyer of the Berkshire, Henry 
Bohl of the Western and Southern, and 
Moore of the Provident Life and Trust. 

The man who was heard from most on the 
floor was J. A. Goulden of the Penn Mutual 
at New York. Mr. Goulden has just been 
nominated for Congress on the Democratic 
ticket. He had several shots fired at him 
by the delegates in a merry manner. 

A man who attraced much attention on 
account of his lively spirit was C. W Scovel 
of Pittsburg, manager of the Provident Sav- 
ings. Mr. Scovel has done fine work since he 
entered the business five years ago, and is now 
president of the Pittsburg association. His 
talks showed much refinement in language 
and were highly edifying. His remarks in 





presenting the Williams case won him many 
plaudits. 

Colonel Dyer, superintendent of agents of 
the Berkshire, made a ¥reat hit on the first 
afternoon of the convention in his discus 
sion of the benefits of association work. He 
was very easy in his manner and kept the 
convention in a roar of laughter 

It was evident during all the proceedings 
that President Wyman held an affectionate 
place in the hearts of each one present At 
every opportunity the convention showed its 
appreciation by rounds of applause, and at the 
banquet the last evening, when his name was 
called in the seating list he was given a mag 
nificent ovation. Many see in Mr. Wyman 
the typical American life insurance man. 

The local committee at Cincinnati, consist 
ing of President Dolph, Secretary Bloom, 
John A. Ringold and C. J. Iredell. were tire 
less in their efforts to keep the Cincinnati end 
of the convention moving. Messrs. Dolph 
and Bloom watched every detail and there 
was not a hitch in the entire proceedings 
They deserve great credit for the hard work 
they did in entertaining the visitors. Presi 
dent Dolph, in his address of welcome, won 
many friends, and he is looked upon as being 
in line at some future time for the National 
presidency. 

In the absence of the mayor of the city, C 
A. Christie, acting mayor, welcomed the con- 
vention. He was very facetious in his re 
marks and had the delegates with him. 


I 


The entertainment features prepared by the 
local committee were of a high grade and very 
successfully carried out. On the afternoon of 
the first day the ladies of the party were taken 
to the Art Institute and Rookwood Pottery 
At the latter place they were presented with 
souvenirs composed of Rookwood. On the 
evening of the first day the guests were enter 
tained by the Western & Southern Life In- 
surance Company at the Columbia Theater, 
where a very strong vaudeville performance 


was on the boards. On the afternoon of 
Thursday the visitors were taken in private 
trolley cars to the “Zoo,” where a luncheon 
was given. This afternoon’s entertainment 
was by courtesy of the Union Central Life 


The convention wound up with a banquet 
on Friday evening at the Grand, which was 
one of the strong features of the convention 
President Wyman introduced the toastmaster 
of the evening, Colonel N. A. Plympton of the 
Penn Mutual at Boston. H. L. Gordon, lieu 
tenant-governor of Ohio, was to have been 
present, but was detained at Columbus. In his 
stead Colonel W. B. Melish, a business man 
of Cincinnati, responded. He easily gave the 
wittiest address of the evening, and it was 
thoroughly spontaneous. Hon. Judson Har 
mon, attorney-general of the United States 
under President Cleveland, spoke on the sub 
ject, “Life Insurance and Civilization.” It 
was a masterful talk and will be widely read. 
Congressman Bromwell of Cincinnait had for 
his subject, “What’s Ahead.” His discussion 
showed him to be a man of profundity and 
wide range of thought. Superintendent Vorys 
of the Ohio department paid a great tribute 
to life insurance, and stated that the depart 
ments and the companies should come closer 
together and co-operate more fully than they 
do at present. 

The author-minister, Rev. Charles F. Goss, 
took the .banqueters by storm in his magnifi- 
cent oration. It was a scholarly effort, full of 
fire and much earnestness. The new president, 
P. H. Farley, was introduced, and responded 
very briefly. The banquet did not close until 
almost midnight. 

President Pattison of the Union Central was 
slated to talk, but owing to illness was not 
able to be present. His address was read by 
Secretary Marshall of the company. 
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READMITTED TO ‘COLUMBUS BOARD. 


Henry O’Kane Endeavoring to Get His Office 
on a Sole Agency Basis-— Best of Feel- 
ing Prevails. 








O’Kane readmitted to 
ship in the Columbus board at a special meet 
ing last The 
prevailed agents 


Henry was member 


Friday afternoon. best feeling 


and local highly 
The 
O’Kane’s companies not 
settled. As is well un 


derstood, after he was expelled from the board 


the are 


pleased to have the difficulties at an end. 


Mr. 


appear to be entirely 


question of does 


some months ago, a rule was adopted provid 


ing that hereafter no person should be ad 
mitted to membership representing any com 
pany already having an agent in the board 
Mr. O’Kane and Charles Kemmler each had 
an agency of the New York Underwriters, 
N. B. & M. and Phenix of Brooklyn. Th 
Kemmler agency of the New York Under 
writers has been taken up. Mr. O’Kane in- 
formed the other two cotrpanies some days 


ago that he was about to apply for membership 


in the board and intimated that they must now 


choose which of their two agencies they 
would continue. Up to Friday neither of 
them had replied. They will have to take 
up the one agency or the other. The only 


danger to the board situation lies in the pos- 
sibility of their appointing a new non-board 
agent in place of either Mr. Kemmler or Mr. 
O’Kane. Should either fit to do 
this, it would hardly be so serious as having 
Mr. O’Kane out of the board these past 
months, as he has a big agency. If these com- 
panies quietly take up one agency the 
New York Underwriters did, the situation in 
Columbus will almost ideal, the business 
being controlled by about twenty-two respons- 
ible agents, all members of the board, 
with no dual agencies. 


of them see 


as 


be 


and 


BONAR MOVES TO COLUMBUS. 





L. J. Bonar, state agent of the Insurance 
Company of North America and the Phila- 
delphia Underwriters, is changing his head- 


quarters from Mansfield to the Hoster building 
at 35% North High Street, Columbus. The 
local agency firm of Bonar & Harding at 
Mansfield will remain unchanged. The Ohio 
specials who live ‘at Columbus are 
becoming exceptions to the rule. 


do not 


ad Bond 


OHIO FIRE APPOINTMENTS. 
Ohio fire 


The following are appointments : 


American Central, St. Louis—Huston P. Hanna, 
Gallipolis. 

Buffalo German—Peter K. Tadsen, Port Lin- 
ton, 


Commerce—Xavier B. Drexilius, Cincinnati. 


Connecticut—J. S. Porter, Gallipolis; John W. 
Wiikinson, Quincy; E. J. Lampson and W. B. Van 
Gorder, Youngstown. 

Continental—Fred Schlosser & Son, Piqua. 

Equitable—Charles Ensign, Defiance; George 
Graff, Ft. Jennings. 

Farmers and Merchants—Kne spper, Wolfman & 
Co., Toledo. 

_ Fire Assn Huston P. Hanna, Gallipolis; Dale 
K. Parrott, Batavia; Harry W. Young, Salem: 
Wm. J. Hill, Toronto; Bernard A. Young, Green 
Spring; Julius A. Grant, Pioneer; Trout & An- 
derson, Springtield. 


Firemens, N. J Carl 
Franklin, Pa Fred 
German Alliance, N 
Agency Co., Akron: W. Tracy, Delaware. 
German American—Hutson P. Hanna, Galli- 
polis; The Hall-Harter Ins. Agency Co., Akron. 
German, Ind.—Knepper, Wolfman & Co., To- 
ledo; M. J. Herbert, Cleveland; Fred Schlosser & 
Son, Piqua. 
Hanover—Thos. H. Elliott, 
Home—Fred Schlosser & 
Ray, Rock Creek; Ambrose 
Ins. Co. of North Am.—Lafayette M. Kyes, East 
Palestine; Harry W. Young, Salem: Reuben A. 
Roether, McComb; Wm. J. Hill, Toronto: Fred 
Van Wagener, London: Theo. J. Rogers, Spencer 
John V. Dunn, New Lexington; Bernard A. Young. 
Green Spring; Chas. E. Beck, Beach City: Julius 
A. Grant, Pioneer . 
London and Lancashire 
lipolis. 
Manchester Co 
Akron. : 
National, Allegheny—-Knepper, Wolfman & Co 
Toledo. , 


Phenix, Hartford—I. L. Edgington, Mt. Qreb ; 


M. Wall, Gallipolis. 
Schlosser & Son, Piqua. 
The Hall IHlarter Ins 


ceo. 


Coshocton. 
Son, Piqua; George 
B. Bowen, Norwalk. 


Hutson P. Hanna, Gal- 


The Hall-Harter Ins. Agency 





H. W. Young, Salem ; 
James L. 
burg. 


Hutson P. Hanna, Gallipolis; 
Baillie, Shawnee; L. J. Truley, Gibson- 


National Union, Pittsburg—Miller & Gist, Ports- 
mouth; Knepper, Wolfman & Co., Toledo. 
New Hampshire—John E. Johns, Massillon. 


Northwestern. National—C. R. Swickard, Co- 
lumbus; F. C. Darrall, Cleveland ; Henry G. Pog- 


gemeyer, Toledo. 
Norwich 
Orient—Geo. 
Pittsburgh 


Union—Hutson P. 
W. Tracy, 
Stevens 


Hanna, 
Delaware. 
& Niemann, 


Gallipolis. 


Cincinnati. 


Providence-Washington—Anthony C. Bay, To- 
ledo. 

Queen—Chas. E. Pegler, Cleveland; H. P. Han- 
na, Gallipolis. 

Rochester German—Fred Schlosser & Son, 


Piqua. 


St. Paul Fire & Marine—Heckert & Berrenger, 
Fostoria. 

Sun—Allen O 3arber. Garrettsville; Richard 
W. Laughlin, E. Liverpool. 

Teutonic, N. O.—R. B. Crawford, Jr., Massil- 
lon. 

United Firemens, Philadelphia—George Ww 
Stace, Hamilton; The Hall-Harter Ins. Agency Co., 
Akron. 

Westchester—The Hall-Harter Ins. Agency Co., 
Akron; Fred Schlosser & Son, Piqua 

++ ++ 


NEW FACTORY MUTUAL ORGANIZED IN OHIO. 


A new factory mutual has been organized 
by several prominent manufacturers through 
out Ohio. The company will be backed espe 
cially by the owners of factory buildings and 
properties, and will be tused mainly for the 
purpose of placing their own fisks at a lower 
rate than is now being charged by the othe 
companies. It will accept only preferred an 


ness, and will make a Sadia of factories 
The pe ed will have in 
Cincinnati, and is intended t for 


business by November 1. 
+} 


headquarters 
be ready 


its 


++ 
FIRE BUGS AT WHEELING. 
Wheeling 


diary 


of incen 
the 
departmerfit was called out about a dozen times 
of in 
with oil was found at the fire. 
posedly the 
there for 

succeeded in 
with their 
Since 


contagion 
Saturday 


is having a 


fires. During night fire 


and in a number stances waste saturated 


Firebugs, sup- 


; been 


Last 
factories, 
rated at 
other attempts 
A reward for the the 
is to be offered and a determined 
to catch and convict them 


same persons, ha 
months. 
four 


were 


operating 
several they 


burning 


spring 
which 
contents $250,000. 


then a number of have 


been made. 
pyromaniacs 


effort made 





OHIO AND WEST VIRGINIA NOTES. 
C. J. Prentice, 


the well-known local agent of 


Napoleon, married Miss Cora Waite of that 
village on October 2. 

V. J. Lamb and Thomas J. Thomas have 
purchased the insurance branch of the business 
of Long Brothers & Co. at Youngstown. The 
new firm will be Lamb, Thomas & Co. 

The wedding of C. B. Alexander, a promi 
nent agent of Clarksburg, W. Va., to a young 
lady of Parkersburg, W. Va., has been an- 
nounced to take place within a short time. 

A form of “Floating Excess Insurance” has 


been discovered in certain points in the State 
of Ohio whose sole object seems to be to 
defeat the operations of the coinsurance clause 
contained in policies of general form. 


S. A. McColloch, deputy county clerk at 
Bellefontaine, and Cory L. Lane, an experi- 
enced insurance man, have formed a partner- 
ship and will establish a new agency in Belle- 
fontaine. 

WwW. W 


companies 


the insurance 


Cin- 


whom 
trouble at 


with 
so much 


Thomas, 
have had 


cinnati, last week made an assignment, giving 
the cause the refusal of the fire insurance 
companies to pay his claims 
Mrs. Georgie Brown Allen, who formerly 
conducted quite a large agency at Delaware, 
| 


has brought suit to recover nearly $24,000 from 
a Columbus firm of brokers, which she lost 
through speculation in stocks. Shie asks 
they be fined $500 for conduc ting a 
rary to law. 


also 
game 
cont 

W. W. Thomas of Cincinnati has 
his insurance policies on his tea and spic 
which burred several years 


assigned 
e mills 


ago, for the bene- 
fit of his creditors, and will let: them try to 
collect from the companies. ‘Phomas was 


charged with arson at the time c if the fire, by 
the insurance companies, but was acquitted, 
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OUTSIDE ‘BUSINESS BEING INSPECTED. 


Special Agents in Michigan Are Giving This 
Class of Business More Attention 
Than Heretofore. 


Since the companies are becoming more con- 
is found that 
Michigan being more 
than ever before. While some companies at 
given to plunging to some extent, yet the ma 
jority are only writing after a careful inspe 


outside business in 
carefully 


servative it 


is inspect 


tion. Local agents at times find it difficult t 
place this outside business in their compani 
and therefore have to resort to surplus lit 
institutions. As a rule local men are scru 


tinizing surplus line companies very carefully 


before using them. Rates are so high on 
some plants that the assured will not pay the 
riff. 
MICHIGAN FIRE APPOINTMENTS. 

The following are recent Michigan fire ap- 
poinntments : 

American, N. J W. S. Culver, Brooklyn; X. A. 
Tones, Cement City: E. Richardson, Horton; C 
Atkinson, Norvell; 8. H. Godfrey, Parma; Mary 
E. Swanson, Spring Lake. 

Cooper—D. T. & P. B. Jones, Petoskey. 

Continental—G. E. Perkins, Cass City. : 

Germania—J. S. Peters, Rochester; E. C. Phil 
lips, St. Louis. E 

Mechanics, Pa.—C. L. Benedict, Port Huron. 


National, Ireland—J. S. Brown, Mt. Pleasant. 


Providence-Washington, R. J.—A. F. Newberry, 
Rochester. 


State, Eng—wW. F. McBain, Gratid Rapids. 

Williamsburgh City—Bates & Adams, Sault Ste. 
Marie. 

aad 
BAD BUILDINGS AT RED JACKET. 

Some of the citizens of Red Jacket, Mich., 
are urging that the old buildings in sections of 
that be razed. A fire in the Pinton 
building in Red Jacket recently called atten- 
tion to the danger of some of the shacks in 
that vicinity. They certainly open the way to 
a conflagration. Sometime ago the town 
passed an ordinance providing for the erection 
of fireproof buildings within the fire limits, 
but it soon disregarded. A member of 
the council of Red Jacket being interviewed 
on the subject stated that he could not blame 
insurance companies for keeping up rates as 
long as these old buildings were allowed to 
stand. 


ad 


town 


was 


t+ ++ 


PECULIAR ELECTRICAL FIRE. 
Inspector Benallack of the Michigan Jnspec- 
Bureau gives the following report of a 
electrical fire: 
“A very fine flagpole, measuring six inches 


tion 
peculiar 


at the butt and thirty feet in height, was used 
on the front end of the roof, extending down 
two feet through roof supports to inside of 


building. The electric light company secured 
permission to run two 2,000-volt primary = 


nating wires across the roof, and attached 2 
cross-arm to the flag pole six feet above the 
roof. Steel flexible cable was used for raising 


and lowering the flag, and when the flag was 
taken down the cable was allowed to come in 
contact with one of the wires and then. fast- 
ened to a metal cleat at the bottom of the pole. 
During the night it rained and the insulation 01 
the wire gave away and allowed the cur- 
rent to come in contact with the cable and 
grounded on the cleat at the pole close to the 
roof, burning the pole right off, shown in 
cut, and setting fire to the roof supports. The 
fire had evidently been smoldering for some 
little time, but did not get much of a start 
and was promptly discovered and extinguished, 
the loss being a trifle over $100. 


£oon ga 


as 


The Finnish Mut ual Fire Insurance Com- 
panv has been organized at Marquette, with 
J. G. Nieoni of Ishpeming as president and 
Andrew Lind of the same place as secretary. 
It will do business in Marquette, Iron and 
Gogebic counties. It has about 200 members 
and $200,000 in insurance already pledged. 











Cancelation notices ar in book form attached 
to stubs. Agents are thus enabled to keep close 
tab on any business ordered canceled, where they 
have memo. ea stub. 
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STATE TOPICS OF ILLINOIS. 


MEETING OF 








ILLINOIS ASSOCIATION. 


Charles P. Whitney of Chicago Is Elected Presi- 
dent for the Ensuing Year—Very Few 
in Attendance. 





The Illinois Association of Local Agents 
met last Monday in Chicago, the attendance 
being very small. President Wachenheimer 


of Peoria in the chair. Secretary J. J. 
Van Every of Chicago read his report, stat- 
ing that the membership had materially de- 
creased during the year. He urged that 
greater effort be made to stimulate interest 
in the work of the association. The report 
of the treasurer showed that there 
balance on the right side of the books, 
ing to about $600. The grievance 
in its report stated that there had been little 
need of meetings this year, owing to good 
conditions that were prevailing, which greatly 
curtailed rebating and rate-cutting. President 


was 


was a 
amount- 
committee 


Wachenheimer, in his report, said that there 
had been but a small degree of activity on 
part of the association this year, as no great 


issues were up. He believes with the session of 


the legislature during the coming winter there 


will be much more need of the association. 
Some little discussion arose as to the de- 
creased facilities for placing lines and there 


was a sentiment expressed favoring the re- 
peal of the present reinsurance A mo- 
enacting a 


law. 
tion was passed also in favor of 
surplus line law. 

The following officers were elected: Presi- 
dent, Charles P. Whitney of Chicago; first 
vice-president, R. F. Streuver of Peru; sec- 
ond vice-president, Frank Dooling of Spring- 
field: third vice-president, Lake W. Sanborn 
of Galesburg; secretary, G. C. Stebbins of 
Marseilles; treasurer, J. J. Van of 
Chicago. 

The following delegates were appointed to 


] 


Every 


attend the Louisville convention: Jacob 
Wachenheimer of Peoria, S. D. Sexton and 
T. L. Fekete of East St. Louis, W. H. Hughes 


of Mt. Carmel, Frank P. Sheldon and C. P. 


Whitney of Chicago. 





TWO TOWNS ARE REORGANIZED. 


Committees from the Illinois State Board 
and Illinois Field Club have succeeded in’ 
reorganizing local boards at Newton and 
Homer. All the agents have consented to 


sign the new agreement, and it 1s expected 
: : ae a 
that conditions in these two towns will be im- 
proved. 
+ 7 


RATING IS STILL DELAYED. 

In the Illinois State Board 
amount of matter has accumulated in the way 
of data the schedules. Nothing 
can be done with this, owing to the fact that 
the mercantile schedules for small towns are 
still being revised. The Illinois State Board 
will do nothing in the way of making rates 
until the 
permanent 


rooms a large 


for new 


schedules are finally made in more 
form. 


ILLINOIS NOTES. 
George W. lling secures the of the 
Home at ae Ill. 

The Liverpool & London & Globe has trans 
ferred its agency at Champaign from 2. 
Snerry & Son to William Heffernan. 

C. W. Meeker, 


agency 


special agent of the Con- 


cordia, has been elected secretary and treasurer 


of the Illinois Field Club, succeeding S. E 
Cate, who goes to the Missouri field. 

Members of the city council at Carbondale 
have agreed to settle with the water works 
company for hydrant rent and a meeting will 
be held soon for that purpose. 
of this declaration on the part of some of the 
prominent city fathers the water for fire pur- 
poses was not cut off. 





In consequence 








WITH THE INDIANA AGENTS. 











WORKING IN INDIANA CITIES 
Bennett, of the 
committee of the Union, 
in Indiana recently visiting Elmwood 


R. J. 


governing 


for the 
has been 


Marion, 


one inspectors 


New Albany and Vincennes. Mr. Bennett has 
been applying the special hazard schedules in 


these cities and getting the key rate of the 
towns. He applied the mercantile schedule to 
about fifteen risks in each town to ascertain 
what results it would give. 

FIRE SAID TO BE INCENDIARY. 

[he Brandon Hotel fire at Alexandria, 
June 24, 1902, is alleged have been incen- 
diary, and warrants have been issued for the 
arrest of several parties who were charged 
with conspiracy to defraud insurance com 
panies. 

++ ++ 
INDIANA AGENCY APPOINTMENTS. 

Agricultural—Fees & Nunn, Dunkirk; Robert 
Douglas, Indianapolis. 

American, N. J J. R. Raub, Chalmers 


Citizens, Mo.—Otto Kramer, Rockport 

Commercial Union—Durand C. Alexander, La 
Porte; Hawkins & Lane, Greencastle. 

Concordia—VDeoples Loan & Trust Co., Win 
chester. 

Connecticut—Calvin W. Granger, Noblesville; 
Roy L. MeNair, Martinsville; C. W. Foulks, Go 
Shen; Immel L. Trabue, Rushville. 

Continental—Anson D. Rose, Martinsville: Mi 
chael Boland, Auburn: E. 0. Wickizer, Argos: 
M. J. Kramer, Crown Point; S. T. Dunham, Cic 
ero. 

German, Freeport—aAnson D. Rose, Martinsville ; 

Ifome, } Immel, Hess & Foulks, Goshen 
John V. King, Morgantown. 

Liverpool & London & Globe—Durand C. Alex 
ander, La Porte. 

london Assurance—D. CC. Alexander, La Porte 

Manchester—Porter J. Millikin, Cayuga 

Michigan—Wm. T. Davis, Columbus. 

Milwaukee Fire—U. F. Lewis, Seymour 

Milwaukee Mechanics—Rufus RK. Beardsley, Elk 
hart. 

National Union—S. A. Fisher and George U 
Cogley, Logansport; Citizens Loan, Trust & Say- 


ings Co., South 
Northwestern 
gansport. 
Norwich Union—Eli_ E. 
Kemper Ahrens, Attica. 
Ohio Farmers—L. H 
Wickizer, Argos; Wm. 
Palatine—Durand C 
Vennsylvania 


Bend. 
National—Fisher & Cogley, Lo 


Allen, Huntington; 
Soliday, 
Krimbill, 
Alexander, 
Cullen & O'Neal, 


Goodland: E. O 
Crown Point 
La Porte 
Princeton; Al- 


bert J. Gossett, Veedersburg 

Phenix Assurance—Immel, Hess & Foulks, Go 
shen; Romig & Miller, South Bend 

Providence-Washington—Jos S. Boswell, Con 
verse. 

Royal—Roy L. McNair, Martinsville 

Security, Conn Mason & Patton, New Rich 
mond. 

Western Assurance—Cheney & Langell, Ander 
son. 


SCHEDULE RATING IN IND'ANA 
Enthus 


lasm which was so evident among 


the Indiana special agents over schedule rat 
ng when Superintendent Simonson of the 
survey department of the governing com 


mittee made his first visit to Indianapolis, is 


rapidly dying out, and is stated that another 
visit of the superintendent may be necessary 
to revive their drooping spirits While the 
field men believe schedule rating is correct 
in theory, they need more of the practical 
side of the work to keep up the interest that 
should maintain for the most successful re- 
sults. 


Benjamin Arnow is now promoting a Chi- 
cago stock company with a $100,000 capital 
and $25,cc0 surplus. Mr. Arnow is attorney 
for the Manufacturers Fire Underwriters and 


is arranging to put it on a cash deposit basis. 





SOLICITOR’S MEMORANDUMS. 


Our Solicitor’s Memorandum, Form 510, 
is a convenient sized book, containing 
sheets relating to that data on a risk 
which is essential for preserving and to 
which a solicitor or broker should attach 
his signature, thereby avoiding the evil 
consequences resulting from verbal in- 
formation. Each sheet ruled for diagram 
of exposures, also perforated for detach- 
ing from stub. Sample sheets on request. 
Price, per book, 25 cents. 

Tue WESTERN UNDERWRITER COMPANY, 
413 Vine Street, 164 La Salle Street, 
Cincinnati, Chicago. 








| 
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FIELD NOTES OF WISCONSIN. 


RATING STATUS IN WISCONSIN 


Interest will now attach to W 


isconsin, owing 
to the fact that companies have given some 
concessions in the way of schedules. The 


committee 


from the Wisconsin Field Club vis- 


ited Chicaro and succeeded in securing changes 


in the sawmill and lumber schedules. The 
small town mercantile schedules will also be 
revised, so that rates will not be increased to 
as great an extent as would ~ been the 
case under the old documents s felt that 
the new rates will be satisfactory, as rates 
on buildings will not be changed, and stocks 
will be only increased 20 per cent 
+ nan 
WISCONSIN AGENCY APPOINTMENTS. 

Che following are recent Wisconsin appoint 

ments. 


ithna—J. G. McEldowney, 
American—John A, Gemmill, 
Concordia—John A. Pawling, 
M. Trestrail, Withee 
Citizens, Mo Fred O. Crary, 
Germania—George W Paulus, 
Charles F 


West Salem. 
Racine. 
Hartland; Robert 
Hudson 


Grand Rapids; 


Gerhardt, Neenah, and William A. Ger 

hardt, Neenah. 

German—George Burkert, Racine 

_ Hanover—Henry E. Fitch, Nekoosa; F G, Me- 
Kenzie, Turtle Lake 

Home—Alfred A. Lawn, New Holstein 

State, Ill Henry 8S. Mulvey, Loyal; George W 
Paulus. ; 

Lumbermen’s—John A. Gemmill, Racine. 


Northwestern 
sonville: 


National—W. A 


Cadow, 
John Oecstreicher. 


Milwaukee 


Morri 


Providence W: ashing zton—Charles N. Gorham and 
Nelson B sailey, Baldwin 

United States John A. Gemmill, Racine 

Union Assurance—J. A. Smith, Fau Claire 

+ a 
OBJECT TO NEW APPOINTMENT. 

Quite a little stir is on the boards at Mil 
waukee over the planting of the American of 
New Jersey with Walter Schroeder. It seems 
ha he mpany has had vO agencies in 
Milwaukee, and took up one placing the sup 
plies of Mr. Schroeder, leaving Phillips & 
Rebhan as before. The latter agency ob 
ected the new appointment and at once re 
signed the company 

++ + 
TOBACCO RATES IN WISCONSIN 

But little complaint is now heard from the 
bac schedule in Wisconsin At first the 
ssured some s¢ ms was inclined to pro 
test against the higher rates, but the storm 
seems to have blown over. The local agents 
really caused the flurry by not presenting the 


right attitude toward 
found that the 
mined to get tl 


As soon as 
deter 
went 


assured 


was companies were 


le new frat everything 


++ ++ 


SMALL TOWN BUSINESS IN INDIANA. 


The loss of small town business in Indiana 
is aggravating some of the larger companies. 
The Home of New York seems to be making 
a well-defined protest, although the Hartford, 
Pheenix of Brooklyn and other of the small 


town companies are losing considerable of this 
class of desirable 
flat 


business by insisting upon the 


advance in rates. 





RECORDS FOR THE ASSURED 


Our Form 620 is a small record of in- 
surance policies to be presented to your 


customers. A most excellent advertising 
medium. The size of the book being 8% 


x4 inches, closed, it can easily be filed 
away with the policies in the safe. Con- 
tains 8 pages, with ruling for five items, 
besides important hints to the assured, 
tables, etc. This book has easily been our 
best seller. Sixty-five cents per doz., $3.00 
for 50; $5.00 per 100. On quantities of 
50 or over, we print your presentation 
card on outside cover, free. A _ single 
sample book for 10 cents. 
Tue WESTERN UNDERWRITER Co., 


413 Vine St., 164 La Salle St., 
Cincinnati. hicago. 
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LIFE INSURANCE CIRCLES. 


GROWTH OF THE MACCABEES SHOWN 











Paper Published by the Order Gives Some In- 
teresting Statements and Figures 
as to its Work. 


Speaking of the ladies of the Maccabees, the 
bulletin issued by the society says: 

With a membership of 104,278 in good 
standing September 1, the Ladies of the 
Maccabees feel proud of the record they 
have made during their ten years of exist- 
ence. It is a fraternal beneficiary society, 
affording life otection to 83,906 members, 
in amounts of $250, $500, $1,000 and $2,000, 
and providing for the payment of one-tenth 
of her certificate annually to a member who 
is permanently and totally disabled. There 
have already been paid out in death benefits 
since organization $2,262,085.32, and they 
have an emergency fund of $380,668.80, ready 
to be drawn upon in the event that the 
assessments should ever fail to pay the cur- 
rent claims. In the year of 1901 alone, they 
added 299 new hives, or subordinate bodies, 
and 23,718 new members, and 16,093 mem- 
-bers have been added so far this year. The 
certificate issue in August was 1,568. 

They are the ninth largest fraternal bene- 
ficiary society in the world, the eight having 
a larger benefit membership being all com- 
posed of men only, while the Ladies of the 
Maccabees is an Order composed wholly of 
women and under their entire management 
and direction. There are no men connected 
with it, and in this, as much as in anything, 
1s proof of woman’s ability to adapt herself 


pr 
$ 


to the requirements of the business world, 
and carry on a great financial enterprise, 
unaided and alone. 





FARLEY AND HIS PLANS. 

The new president of the National Associa- 
tion of Life Underwriters, P. H. Farley, will 
fire the opening gun at a meeting of the New 
York association November 6, and will visit 
the Pittsburg association the latter part of the 
same week. He will be in Boston during 
January and Chicago about the same time. 

nal ~~ 
FRAUDS UNEARTHED IN NEW ORLEANS. 

Life insurance frauds have been brought to 
light in Louisiana, and upward of twenty-two 
policies have been run down. The plan is 
the old one, where the agent and the medical 
examiner would co-operate in insuring men 
on the verge of death. The agent gnd the 
doctor would pay the premiums, and in the 
course of a few months the policyholder would 
die. The policies were all comparatively 
small, and but little suspicion was aroused. 

aad + 
BOSTWICK VISITS THE WEST. 

C. B. Bostwick, assistant secretary of the 
Provident Savings Life, has been on a west- 
ern trip, going as far as Salt Lake City. He 
combined business and pleasure, thus being 
able to meet the prominent western agents. 
It is Mr. Bostwick’s first visit to the agency 
force in this section, so he was well received. 
He is a young man who has become promi- 
nent in the company and has the making of a 
strong life insurance man. 

++ ++ 
CONNELL BARRED OUT FOR A YEAR. 

lhe Supreme Court of Ohio recently handed 
down a decision reversing the Circuit Court of 
Franklin county, which had held that the 
insurance superintendent could not refuse a 
license to do business as an agent to a re- 
bater. M. S. Connell, an executive special of 
the Mutual Life, has been soliciting business 
before he secured a license, and it came to the 





October 23, 1002. 





ears of Superintendent Vorys that he had been 
rebating also. When he applied for a license 
it was refused. The law provides for revoca- 
tion of a license for one year, but does not 
provide for refusal to issue it, and Connell in- 
stituted mandamus proceedings to compel the 
superintendent to issue one to him. In the 
lower court he won, but, by the decision of 
the Supreme Court, he is practically debarred 


from soliciting insurance in Ohio for a year. 
+ + 
LIFE APPOINTMENTS. 

The following are recent life appoint- 
ments. 

OHIO. 

.tna—Lillian Ravenscroft, Springfield; Ben V. 
Tyler, Cincinnati. 

Bankers—John J. Britton, Cleveland. 

Germania—John B. Long, Cleveland. 

Hartford—Robert 8S. Anderson, Arthur _ 8S. 
O'Connell, Richard Scott and James M. Stough- 
ton, Cincinnati. 

Mutual—F.. B. Witt, Shelby; Frederick A. Un- 
kefer, Minerva. 

New York—H. W. Hughes, Glendale: Herman 
Gingery, West. 

Northwestern Mutual—cC. J. Albright, Sebring; 
Jas. Van Fleet, Jr.. Galena; Clyde C. Litnaker, 
Basil; F. A. Boyle and Samuel Ward, Circleviile 

Pacific Mutual—L. C. Buehrer, Kunkle. 

WISCONSIN. 

Equitable, N. Y¥.—G. H. Seymour, Milwaukee; 
A. 8S. Travis, Princeton. 

Massachusetts Mutual—N. J. Naughtin, Milwau- 
kee; H. H. Blanchard, Janesville; Frederick J. 
Wergin, Milwaukee. 

Michigan Mutual—James D. Brown, Racine. 

National Life & Trust—R. W. Pritchard, Mil- 
waukee; William Ahlhauser, Milwaukee. 

New York Life—0O. B. Thayer, Deletield. 

*acific Mutual—Herman F. Dienkel, Waukesha. 

Union Central—Rev. Eugene W. F. Requa, 
Beaver Dam. 

INDIANA. 

tna Life—Emmet E. Giltner, Bloomington. 

liome—J. W. Like, Anderson; A. L. Whitney, 
Anderson; Vance & Co., Connersville; R. 
ingham, Mount Vernon:; Thos. J. Wi 
slow; L. C. Mullins, Indianapolis; G. R. 
less, Clark’s Hill. 

Manhattan—Sam R. Pace, South Bend. 
Provident Savings—P. M. Dill, Indianapolis. 
MICHIGAN. 

.tna—N. G. MeMillan, Laurium. 

Canada Life—J. Schroeder, Detroit; Fred Me- 
Judion, Devereaux; R. A. Harrington, Flint; C. 
M. Maxon, Leslie: Jos. Gordon, Litchfield: T. E. 
Meaney, Lenox; F. A. Stephens, Owosso; F. E. 
Randolph, Rives Junction; W. M. Chapman, Ro- 
meo; E. L. Torry, Rochester; H. Brown, St. Clair. 

Equitable, Ia.—H. B. Preston, Ionia. 

Fidelity Mutual—A. B. Lightfoot, Big Rapids. 

Illinois Life—W. A. White, Fife Lake. 

Mutual Benefit—J. E. Hastings, Port Huron 

Mass. Mutual—A. R. Thomas, Detroit; Jas. Van 
Wagoner, Pontiac; John Gaensbauer, Saginaw ; 
T. F. Gaensbauer, Saginaw. 

New England Mutual—R. L. Sergeant, Grand 
Rapids. 

New York Life—L. C. Scott, Gaylord. 

Northwestern Mutual—J. A. Miller, Farming- 
ton; W. S. King, Fenton; R. B. Renwick, fenton ; 
Phil Corrigan, Green Bay, Wis.; J. T. Vincent, 
Lapeer. 





+ + 
BAILEY HAS A FINE GRAFT. 

A portly, genial, well-dressed man, of fifty, 
going under the name of S. J. Bailey, and 
claiming to represent the “Commercial Insur- 
ance Company of Philadelphia,” has been oper- 
ating in Cleveland and Toledo and is said to 
be in Chicago at present. His game is to ap- 
proach physicians with a proposition to be- 
come medical examiner for his company. The 
doctor’s application for the position has to be 
accompanied by $15. Sometimes Mr. Bailey 
takes applications for insurance, always col- 
lecting the premium as a thrifty agent should. 
The policy never comes. He is said to have 
victimized men in a number of Ohio towns. 

+ + 
VROOMAN ENTERTAINS HiS FIELD MEN. 

Col. J. W. Vrooman, superintendent of the 
Provident Savings Life, while in Cincinnati, 
attending the National convention, gave an in- 
formal luncheon at the St. Nicholas hotel, 
Friday, to Chas. W. Scovel, manager at Pitts- 
burg, W. H. Herrick, manager at St. Louis; 
J. M. Johnson, manager at Lexington, Ky.; T. 
P. Learned, executive special; J. H. Topping, 
J. M. Griffith and C. E. Dahlke, respectively 
manager, special representative and cashier at 
Cincinnati. 

~~, Saal 
LARGE FINANC AL DEAL COMPLETED. 

A large financial deal has been completed 

in the East whereby the Fidelity Trust Com- 





pany of Newark will hereafter control the 





Prudential, and Prudential interests will b. 


he 
leading factors in the trust company. 1e 
Fidelity Trust will increase its capital to 
$3,000,0co and will have a surplus of $13. 
000,000. The Equitable Life of New York 


will take a large share of stock in the Fid 
so that it will have the largest minorit 
terest. The Equitable and Prudential being 
on friendly terms, will allow some of 


Ir 
financial operations to be transacted through 
the Fidelity. 

+ + 
PRIZES OFFERED FOR IDEAS. 

The American College of Insuran f 
Cleveland offers a number of prizes ranging 
from a full course of instruction, valued at 
$30, with $170 in cash, to $10, to be allowed on 
the cost of a course of instruction, for the 
best suggestions on any of the following sub- 
jects: 

1. How to Secure Good Prospects. 

2. How to Pave the Way for a Good Inter- 
view. 

3. How to Get a Prospect Under Obligations 


to You. 

4. How to Utilize the Influence of Mutual 

Friends. 
. Ho to Create a Desire. 

. Best Arguments for Investment. 
7. Best Arguments for Protection. 

8. How to Convince that To-Day Is the 
Time to Insure. : 

9. How to Get Best Results in Contest 

10. How to Make One Policy Help to Get 
Another. 

11. Best Disposal of Rejected Cases. 

12. Points on Conducting a General Agency 

13. Best System of Following Up Prospects 

14. Most Effective Use of Literature. 

15. Best Arguments against Assessment and 
Kindred Concerns. 

The contest will be open until November 
15, after which the prizes will be awarded by 
a committee of general agents of different 
companies represented in Cleveland. The com- 
petition is open to everybody without cost, 
its object being to gather practical material 
for use in the course of instruction. 


6 


~ ~~ 
S.J. CRAWFORD SELLS BIG POLICIES. 

A few days ago S. J. Crawford, agent of the 
New York Life at East Liverpool, Ohio, sold 
Frank A. Sebring of Sebring, Ohio, a $100,000 
investment policy, and Fred E. Sebring a $50,- 
oco policy of similar character. George A. 
Sebring, another member of the same family. 
already carries $55,000, taken about two years 
ago. The Sebrings are promoters of the town 
bearing their name, which was started in 1899 
between Alliance and Salem. They take in- 
surance as a_ business proposition. 


ee =) 


TOOK THE WRONG KIND OF INSURANCE. 

The Circuit Court for Lorain county, Ohio, 
has sustained the lower court in finding that 
Mrs. William Snow is not entitled to the life 
insurance carried by her son, who was killed 
on the railroad. He was insured in the Knights 
of the Maccabees, which refused to pay the 
claim on the ground that he was engaged in 
a more hazardous occupation than at the time 
he had been insured, and had not notified the 
organization. If he had had a policy without 
restrictions as to occupation, such as plenty of 
regular companies would have furnished him, 
his mother would have the protection he in 
tended she should have. 





LIFE NOTES. 

The New York department has completed 
an examination of the Equitable Life of New 
York, and the results show assets of $330,- 
473,308 and net surplus of $71,160,385. 

The agents of the Fidelity Mutual Life in 
Kansas and Oklahoma held a conference at 
Wichita, Kan., a few days ago, at which were 
present Manager B. A. Burr, Vice-President 
McKnight, Medical Director King, Actuary 
Wylie and Agency Director Philpott. 
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AMONG THE CASUALTY MEN. 


RATES IN LIABILITY UNDERWRITING. 








Question Whether Risks Should Have an In- 
divieuality or Carry the Rate on 
Their VUlass. 


(he outside liability companies take the 
ground that a risk has as much identity as a 
fire insurance risk. The Liability Conference 


holds that risks cannot be individualized. Its 
companies say that it is impossible in liability 
insurance to do and 


made according to classes. 


this, rates have 
Any risk 
in one class is counted just as profitable as 
another. It is here where the compact and 
compgnies clash. A well man- 
aged outside company that does not cut rates 
except where it finds a preferred risk, makes 
a careful selection and chooses the best busi- 
ness in each class offering a rate inducement. 
As a matter of fact, the compact companies 
really acknowledge there is a difference be- 
tween risks in the 
special rates. 


hence 
to be 


non-compact 


same class, owing to their 
These rates were originally in- 
tended to be applied to concerns whose expe- 
rience has been very favorable. They have 
into mere weapons of com- 
petition, regardless of the character of the 
risk. The Etna is evidently selecting its 
business by offering inducements to the better 
risks of each class and turning down bad 
business, even at a higher rate than that given 
in the Conference manual. 


descended now 


CASUALTY APPOINTMENTS. 

The following are recent casualty appoint- 
ments : 

Central 

National 
nell, Canton. 

North America 

W ocodmen’'s 
ish and F. H. 


Accident—A. F. 
Protective 


Stuhldreher, Barberton. 
Society—John A. O'Don- 
Accident—H. L. 
Accident—C. W. 
Hiser, Newark. 
WISCONSIN. 
Protective 


Kepler, Akron. 
Kenny, J. T. Par- 


Badger Lewis 
field. 

Continental 
kee 

Fidelity & 
Ship, Henry D. 

First National 
kee 

Glebe Fraternal 
land, Nekoosa. 

La Cresse Mutual Aid—George H. 
land; Ino L, Chezney, Chilton. 

Northwestern Accident «& 
Christensen, Winchester; R. J. 
William Parish, Ellenboro. 
Accident & Guarantee—R. A. 
W. M. Crawford, Berlin: Francis F. 
James B. Leedom, Milwaukee. 

Pacific Mutual (Accid. Dept.) 
Baraboo. 

United States Fidelity & Guaranty—A. 
McAllister, Oconto; R. M. Richmond, 
Wisconsin Casualty—F. M. Sanger, 
INDIANA. 
Bonding—Brackenridge 
Surety—Line. W. 
Howes and David A. 
Fitch & Sons, Fort 


srookhyser, Pitts- 


Casualty—Joseph Faeber, Milwau- 
Casualty—E. W. Ostrander, 
Evens, West Superior. 

Accident—A. 8S. Greene, Milwau- 


James 


Accident—Fred M. MacFar- 


Haines, Ash- 


senefit 
Pardee, 


-August 
Coleman ; 


Christie, 
Furlong, 
Frank Kelley, 
Irene 
Evansville. 
Dale. 


American 
Lankers’ 
Earl J. 
roe W. 


Test, Peru. 
Pilling, Logansport ; 
Webster, Peru; Mon- 
Wayne; A. C. Huey, 








Richmond; C. Robert Craig, Indianapolis; M. A. 
Craig and Frank Teel, Terre Haute; Howes & 
Webster, Peru. 


Fidelity & Casualty—Roy L. McNair, Martins- 
ville; Edward P. Moore, Mitchell. 
Union Casualty & Surety—J. N. Farr, Indian- 


apolis. 
MICHIGAN. 
Continental*Cas.—0O. 
Fidelity & Casualty 
Harbor. 
U. 8S. Casualty—J. 8. 


H. Huggitt, Escanaba. 
Hawks & Harner, Benton 


Crosby & Co., Grand Rap- 
ids. 

U. S. Health & Accident—Geo. Ranning, Boon ; 
H. Warren, Cadillac; Dan Wall, Iron River. 

American Mutual Aid—R. H. Stringham, Tren- 
ton. 

Fidelity Accident & Protective, Mich.—Lewis 
Grant, Bancroft; W. B. Littlefield, Flat Rock; R. 


rk. Burns, Fenton; W. M. Crane, Greenville; H. 
A. Roberts, Gaylord; G. W. Wood, Lake City; 
M. F. Jordan, Middleville; W. P. McCoy, Mendon ; 
G. H. Swartout, Owosso: W. D. Lucas, Owosso; 
Hastings & McKinnon, Port Huron; D. O. Wilber, 


quincy; S. B. Hunter, 
Silverwood: H. J. W ing, 


Roscommon; T. J. 
Vicksburg. 


Smith, 


Great Northhern Protective, Mich.—S. D. Mer 
rill, Allis; S. G. Blundell, St. Helen 

Huron Indemnity Union, Mich.—W. P. Collins, 
Alpena; Mrs. Prudence Hempstead, Flint; W. H 
McKay, Onaway; J. A. Hackett, Port Huron; 
Thos. Boncher, Port Huron. 

Standard LBenetit, Mich.—Maitland Ferguson, 
Grand Rapids; J. M. Cavitch, Kalkaska; Leonard 

‘lower: L. J. Deming, West Branch. 


Shaw, 
\ S. Accident, 


‘ Mich.— Edward 
illac; A. P. Mott, 


Detroit; H 


Cockerell, Cad- 
G. Squires, Garden. 


++ ++ 


FIDELITY & CASUALTY'S BANKERS’ POLICY. 


The 


new accident and health policy especially for 


Fidelity & Casualty has gotten out a 


bankers, brokers or others whose time is very 
valuable. The premium is $400 a year and the 
policy provides for $200 weekly indemnity for 
disability, either from accident or sickness, for 
not less than one week nor more than twenty- 
six weeks. There are no death benefits or total 
disability features. 

the above 
weekly indemnity. 


The policy is also issued 
premium with twice the 
It is not expected to have 
a large sale, but to meet the wants of a limited 
class. 


at twice 


aa ++ 


TRUST AND LIABILITY LINES. 

The Fidelity and Casuaity says: 

“Agents frequently propose to us the mak- 
ing of reduced rates on the liability risk of a 
corporation or trust which is assuming the 
control of several more or less widely sepa- 
rated properties that have been previously op- 
erated by as many different individuals, firms 
or corporations. We cannot see that such re- 
duction is justified upon any sound principles 
applicable to the underwriting of employers’ 
liability. It certainly rests upon the agent 
to show why the number of accidents will be 
less under the administration of the new cor- 
poration, and to demonstrate that the dispo- 
sition of the injured employe to make a claim 
will be no greater than it was under the old 
employer. Naturally, any such representation 
would be practically guess-work. 

“The fact of the matter is, consolidations of 
this kind are made for purposes of economy. 
The custom of an individual operator of pay- 
ing a portion of the injured employe’s regular 
wages during disability is not likely to be 
adopted by the new managers, who must make 
rules applicable to all plants alike. Any per- 


| sonal influence that may have been exerted by 

the old employer is likely to be lost under the 
administration of a salaried manager. The 
larger and more widely known a corporation 
is, the more likely it is to be the target of ‘am- 
buiance-chasers.’ Juries are likely to give 
less weight to the evidence for the defense, 
and to exhibit their sympathy for the injured, 
by going to the extreme of liberality in the 
verdict. 

“This view of the matter is borne out by 
the experience of the companies on several 
classifications covering great trade enterprises 
With the growth of the business the ratio of 
loss to wages has increased. An analysis of 
the statistics shows the increase to be due to 
losses in the business of the largest corpora- 
tions. 

“Our conclusion, therefore, is that the con 
solidation of properties of any sort is alto 
gether unlikely to be accompanied by a decrease 
in the liability hazard of the new corporation 
as compared with the collective risk of the 
proprietors of the constituent enterprises, and 
hat there is no reason why it should.” 





Charles Pryse, state agent for the Standard 
Accident Company, met with a very painful 
accident on the 1oth at Troy, O. While rid 
ing on a depot wagon from the train to the 
hotel, he was thrown to the ground by the 
wheel catching in a car track, 
left shoulder. The accident 
Pryse for two weeks. 


dislocating his 
will disable Mr 





A. S. McClinock has modified his contract 
with the Security Mutual, resigning his posi 
tion as manager for Cleveland, accepting in- 
stead a special agent’s contract, preferrmg to 
confine his efforts to personal work in Ohio 





WANTED. 


A first-class casual'y man to take the district 
agency at Columbus, Ohio, of one of the oldest 
and largest companies in the business. An ex- 
ceptional opportunity. Address ‘'M,”’ The West- 


ern Uncerwriter. All communications strictly 
confidential. 





THE RENEWAL CONTRACT 
in the 


SECURITY MUTUAL LIFE 


enables a conscientious life insurance 
man to build up a steadily increasing 
income which is payable so long as the 
policies are in force. 

Fair commissions, best selling poli- 


cies, direct contracts For agencies in 


Central States apply to Wm. Boswell, 
Agency Director, Cincinnati. 











Success ! ! ! 


of different insurance companies. 


prizes, and anyone may compete. Address, 


Chamber of Commerce 
Building, 





amount of good for the insurance profession. 


11! 


Success 


MOST AUSPICIOUS AND GRATIFYING ATTENDS THE RECEPTION OF 


THE AMERICAN COLLEGE OF INSURANCE. 


Letters of Commendation from insurance editors, companies, managers and field men are being received from all over the United States and Canada. 


We are determined to meet the highest expectations of our admirers, to furnish the best of service to our students, and to do the largest possible 
Therefore, although an excellent course of instruction for agents in the history, science and art 

of selling life insurance has alread. been prepared by expert insurance men we desire to secure contributions from hundreds of others to make 
it the best that can be produced. To do this, we offer prizes worth thousands of dollars, to be awarded by a committee of Cleveland managers 
Wri-e a postal today for full particulars and a prospectus of the college. 


Note—The instruction is given by mail, and the first part of the course has been published. 


Success!!! 


It costs nothing to enter for the 


CLEVELAND, 
OHIO. 


Josreru J. Devney, Presid nt 














THE WESTERN UNDERWRITER. 














DWELLING HOUSE INVENTORIES. 


No more effectual advertising medium 
can be used by companies and agents 
than a distribution of our dwelling house 
inventories. Made up in three sizes. 
Form 610 for owners of considerable per- 
sonal property is both artistically bound 
and printed. Form 614 is for a moder- 
ate-sized household. Form 612 is for 
small flats and cottages and gives the 
solicitor an excellent chance to introduce 
the subject. Send 25 cents for a sample 
set. Your advertising card printed free 
on quantities of 100 or over. 

THE WESTERN UNDERWRITER COMPANY, 
413 Vine St., 164 La Salle St, 

Cincinnati. Chicago. 
Tel. M. 2077. Tei. M. 2914. 


Agents’ Comparative Record 


Designed for keeping a complete record 
of the business of the Agency. Shows 
gross premiums, return premiums, net 
premiums, expenses, postage, commis- 
sions and balance due each company in 
the Agency each month during the year. 
Sample pages sent on application. 
Tue WESTERN UNDERWRITER CO. 
413 Vine St. 164 La Salle St. 
CINCINNATI. CHICAGO. 














RIGHT TO THE POINT. 


Our Manual for Fire Insurance Agents, 
“Right to the Point,” is the best instruct- 
ive book on the market. It gives in a 
clear, condensed way, that instruction 
which is regarded as essential for every 
fire insurance agent to know, besides con- 
taining explanations of the technical terms 
and such rules. forms and methods as are 
pertinent to the business. It treats of the 
relations between the agent and the com- 
pany and between the agent and the as- 
sured. Quantity prices on application. 
Single copies bound in art linen covers, 
50 cents. 


Tue WESTERN UNDERWRITER COMPANY, 
Cincinnati-Chicago. 

















INSURANCE LAWYERS. 
White, Johnson, McCaslin & Cannon, 


Counselors at Law, 
1416 to 1421 Williamson Bldg., Cleveland. 0 





SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE, 














The National Masonic 





Provident Association, 





MANSFIELD, OHIO. 


INCORPORATED 1890. 
Cash Surplus $25,000.00, 


Insures Masons, and those recommended by them, 
against Loss of Time by Sickness (all causes) 


and Accident, and Loss of Limb or Sight and 
ACCIDENTAL DEATH. 








SURPLUS LINES. 


Having been appointed sole Western Agents 


of the 


STANDARD LLOYDS OF NEW YORK, 
FIRE ASSOCIATION OF NEW YORK, 


ASSURANCE ASS’N OF ILLINOIS, 


we solicit surplus business from agents. 


Liberal commission. Address 


C. A. VAN ANDEN & CO., 


164 LA SALLE ST., CHICAGO, 


Policies 
written on all classes of hazard, equitable rates, 








LIFE UNDERWRITERS’ 
POCKET RECORDS. 


_ Our form 500 is arranged for solicit- 
ing agents to keep memoranda of name, 
address and business of “prospect,” date 
of birth, change of rate, companies now in, 
amount, premiums, when due, dates of in- 
terviews and appointments. Comprises a 
complete record for the life insurance 
agent. Bound in manilla, 25 cents each. 
Flexible leather, 75 cents. 

THe WESTERN UNDERWRITER CoMPANY, 


Cincinnati-Chicago. 


CRANE, NORRIS & DREW, 
Attorneys and Counselors, 
1003-1009 Michigan Trust Co. Bldg., Grand Rapids, Mich. 
Special Attention given to Insurance Litigation. 





HOWARD & HANDLAN, 
Attorneys a: Law. 
Special Attention to Law of insurance. 
WHEELING. West VIRGINIA 





T.B.Paxton, J.W.Wartington, T.B.Paxton Jr., G.H.Warrington 


PAXTON & WARRINGTON, 
Attorn: ys and Counselorsat Law, 
UnitTep BankK BUILDING, CINCINNATI, OHIO. 
Special Attentiun to Insurance Law 


P. P. LEWIS, 


Attorney and Counselor at Law. 

Offices, Union Deposit Bank Building, Steubenville. Ohio. 
Notary and Stenographer in Office. Fire. Life. Accident and 
Liability Insurance Litigation a Special.y Unquestioned 
references given 


CORBIN & COLE, 
Attorneys at Law, 
$16 Hammonp BuILpiNe, DETROIT, MICHIGAN. 
Fire, life and casualty insurance litigation given 
special attention. 


LOCAL AGENTS. 
BE. T. MARSHALL & CO., 


Fire Insurance, 
470 Calumet Bldg., 189 LaSalle St., Chicago. 
Facilities for placing large lines on aii classes of insure 
avle property. 














0. M. STAFFORD, GOSS & CO., 
BROADWAY AND WILLSON AVENUES, CLEVELAND, OHIO. 
The largest Agency in Cleveland. Toei Se large lines. 

. Woodland and Wiilson Aves., 
Branch Offices: i Downtown Office: Century Bldg. 





FRED P. THOMAS & CO., 
General Insurance, 
STANDARD ButLpine, No 53 Evuc.iip AVE.,CLEVELAND, O. 
Special Facilities for placing large lines in best English 
and American Companies. Correspondence solicited. 





EVARTS, TREMAINE & CO., 


General Insurance, 
805-7 WILLIAMSON LLDG., - CLEVELAND, O8IO. 


Facilities for placing large |ines unsurpassed. 
COKRESPONDENCE SOLICITED. 














ARTHUR ELEVE. 
Broker and Underwriter, 
Handler of Surplus Lines, 
80-82 William Street, New York City. 


Stock 





Kopresenting First-Class New Work 
‘ompanies. 





No matter how small the voiume of 
your business may be, you should use 
policy stickers. Compared to the ulti 
mate returns you will receive, the small 
cost of the labels is of no consideration 
whatever. It pays a local agent to be- 
come known and recognized as one of the 
agents of his city. A neat, attractive 
sticker on your policies will do a great 
deal towards bringing about this end. It 
establishes your name in the minds of 
your customers. R 

We handle almost the entire policy 
label business for the insurance trade 
and guarantee satisfactory work. A 
folder of samples will be sent you, free. 
But you must ask for it 
THe WESTERN UNDERWRITER COMPANY, 

Cincinnati-Chicago. 














1846 


—THE— 1802 


Western Mutual 


FIRE INSURANCE Co. 
OF URBARBA, O. 


WRITES OHIO BUSINESS ONLY. 


Fifty-Six Years’ Continuous and Successful Operation 





W.R. ROSS, President. C. A. ROSS, Secretary, 
E. T. O'KANE, Special Agent. 


THE 
Ohio Mutual Insurance Co, 


SALEM, OHIO. 


THE TWENTY-FIVE YEAR RECORD, 


Increase of Assets from $50,000 to $705,988 
Increase of Insurance from $300,000 to $5,026,677 
Fire Losses Paid, $728,775.50 

Cash Surplus Ample for Emergencies, 








Ohio Business Only. 


J. R. VERNON, ; . J. AMBLER, 
President. Secretary. 





CHARTERED 1851. 


Richland 


Mutual Insurance Company, 
MANSFIELD, OHIO. 


DIRECTORS: 


N. S. Reed, J. W, Jenner, 
S. A. Jennings, G. A. Clugston, 
H. R. Smith, H. C. Hedges, 


W. W. Cockley. 


A. C. Cummins, 

4. A. Rigby. 
Assets, $1,600,000.00. 

H. R. SMITH, Prest. R. SMITH, Secy. 

J. W. Wacner. Pres. J. M. Cook, Sec'y. 


INCORPORATED 1873, 


THE MANSFIELD 


MUTUAL FIRE INS"RANCE CO, 
MANSFIBLD, OHIO. 


Premium Notes, $470,079.00 
Net Carh Surplus, $23,731.50 








SUSINBSS CONFINED TO OHIO. 


“THE OHIO COMPANY.” 


The Bankers Surety Company 


Willlamson Building, CLEVELAND, OHIO. 





es 


CAPITAL - $600,000.00 FULLY PAID. 


BECOMES SURETY ON BONDS. 
CHARTERED UNDER OHIO LAWS. 
$200.000 DEPOSITED WITH INSURANCE COMMISSIONER 
ESTABLISHEO 1888. 
BISHOP ano ADAMS 
FIRE INSURANCE BROKERS. 


Unexcelled facilities for surplus lines on all insurab’e prooerty. 
145 La Salle Street, Chicago. 


MERCHANTS’ FIRE UNDERWRITERS. 
ALLIANCE FIRE UNDERWRITERS. 


Bishop and Adams, Attorneys in fact. 


C.J. RUSSELL & CO. 


ESTABLISHED 1890. 


General Insurance Agents & Brokers, 


177 LA SALLE STREET, 
CHICAGO. 








We Make a Specialty of Placing Agents’ Brokerage 
and Surplus Business. Reliable Stock Companies. 


CORRESPONDENCE INVITED. 
































THE WESTERN 


UNDERWRITER. 














The Man wve Revward, 
Write business. 


Grow with his work. 
Find recreation in his work. 


MUTUAL LIFE INSURANCE 


Assets, over $352,000,000 





Write more business each year. 
Develop, not work out a territory. 


Make his policyholders recommend him to their friends. 
Identify himself with the important men of his section. 


RICHARD A. McCURDY, President. 


Has assets larger than those of any other life insurance company in existence and has paid policyholders more than any other company in the world. 


A man of character and ability, ambitious for a successful career in life insurance, should place himself in communication with 


GEORGE T. DEXTER, Superintendent of Domestic Agencies. New York City. 





is the Man wreho Can 


COMPANY OF NEW YORK, 


Amount Paid Policyholders, over $569,000,000 











PROVIDENT LIFE AND TRUST CO. 


OF PHILADELPHIA. 


* $141,074,722.00 | 
45, 144,797.71 





(NSURANCEIN FORCE, - - = - 
ASSETS, - - 








In which makes Life Insurance perfectly safe, moderate in 
eost, and suitable to the needs of insurers the ProvipenT is unexcelled. | 

Evidence of the skillful and faithful management of this Company is | 
found in its exceedingly low expense rate, and the remarkably favorable 
rate of mortality. For the full period of its existence, the death rate has | 
been only .61 of the rate indicated by the authoritative tables. 


Correspondence with Agents Solicited. 
WILLIAM D. YERGER, General Agent Western Ohio, 


« trust suilding, Cincinnati, Ohio. 
nak SAPFOLD, General Agent, Bastern Ohio, 
oe * 506-710 Garfield Building, Cleveland, Obie. 





W. JANNEY, General Agent, Build Chicago, lil. 
JAMES J 325 Marquette ing, 
EESE, General Agents, Detroit, [lich. 
BASSETT & R 44 Home Bank Building, . 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 
SAMUEL QUINN 





Presioont ¥.-Pree. and Supt. of Agents, Comey ane Same, 
UNPARALLELED RECORD 
Admitted Reserve an‘ all Adimtteed 
in force. Assets. other Liahtiite Surpius. 
1895.... 3 848.500 58 200 ese eo aw 
3896.. $7 ase 609 $58,770 $s 409 $19,207 
5897.. $11,.888.800 $160,609 $e8.276 $s2.616 
1888.... $17,049,000 $259, 646 $162.0aT $107,608 
1899.... $22,208,470 $417,789 $256.246 $161,534 
1900... $28,339,877 $671,370 $409,594 $261,775 


1901..$33,615,656 $1,015,072 $699,418 $315,654 


Deposit with State of Indiana tor Protection of all Its Pollcyholders 
THREE-QUARTERS OF A MILLION DOLLARS, 





is secured by a it of ite enti value with the 
aS aera stages tates Sonpaece Dapesn tae a alae 
NCE AGENTS © fine the Life Ann Competitive Contract of thie Company. 
r A al paied of one ee yh 


the Agent and the Company. It gives the Agent an opportu to grow with and share ip the 
prosperity of his Company as it grows Prospers i[t enabiee a agent % wih s com 
potency and become independent. WRITE POR PARTICULARS. 


The Company has desirable territory for capable mea. Contracts direct with the home office. 





OLDEST IN THE WORLD. 


SUN 
INSURANCE 
OFFICE 


OF LONDON, 
Chief Office in the United States, No. 54 Pine Street, New York. 
tgoth YEAR OF ACTIVE BUSINESS EXISTENCE. 
WESTERN DEPARTMENT,171LaSalle St., CHICAGO, ILL. 


BAGENTS WANTED. 





LONDO 
ESTABLISHED AD.I71I0. 











ESTABLISHED /885 


CHARLES BROCK JONES & CO. 
North American Mnderwriters 
( LEADING “anemia ae ww. wesT ) 


etme ene ee 





om-4-r-0>7 





|mrop—rma 








The I. 0. 0. F. Mutual Life 
Insurance Society of Pennsylvania 


Operates under the OLDEST CHARTER granted by the Legislature of 
the State of Pennsylvania, to a company of its class. 
Strictiy Mutual. 
Profits arising in the conduct of its business, being apportioned to the 
Persistent policy holder in cash or paid-up insurance. 
The Policies 
of the Company are of the standard form on standard rates, liberalised 
to meet the most advanced ideas of life underwriting. 
The Agents 
of the company make money, as is apparent from the record of the Com- 
pany for 1901: 
locrease In net surplus, 
oe 
$e 


be —. 
oum persons 
* Insurance in force, 


Agents Wanted. 04a retiows Temple, PHILADELPHIA, PA. 


Mutual Reserve Life Insurance Co. 


FREDERICK A. BURNHAM, President. 
305, 307, 309 Broadway, - - - NEW YORK, 





STATE OF NEW YORK 
INSURANCB DBEBPARTMBPENT. 
AusBaxr, April 17, 1902. 
I, Francis Henpnricss, Superintendent of Insurance, do 
» that the Mutual Reserve Fund Life Association, now 
Mutual Reserve Life Insurance Company, of the City of New 
York, has complied with all the requirements of law to be 
observed by such corporation, on reincorporation, and that it is 
authorized to transact the business of Life Insurance as specified 
in the First Sub-Division of Section Seventy of Article II of the 
Insurance Law within this State, and that such business can 
properly be entrusted to it. 
itness Whereof, I have hereunto subscribed my 
name, and caused my Official Seal to be affixed in 
duplicate, at the City of Albany, on the day and 
year first above written. 
FRANCIS HENDRICKS, 
Supt. of Insurance. 





L. 8. 




















Total Assets, $5,790,400.83. 





$50,000,000. 


Death Claims Paid Since Organization - 











ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, Presivenr. 
issues the Life and Optional Endowment Policies. They 
Pay Annual Dividends and are Absolutely Non-Forfeitabie, 


ENERGETIC MEN CAN SECURE EXCEPTIONALLY 
ATTRACTIVE CONTRACTS FOR EXCELLENT TERRITORY, 










INSURANCE COMPANY, 


- OF AACHEN, CERMANY. 


UNITED STATES BRANCH # 
-— 46CEDAR ST. — 


New yor*- 









BANTA & SPAHR, Ohio Managers, 
URBANA, OHIO, 











G4rn ANNUAL STATEMENT UNITED STATES BRANCH 


Liverpool & London & Globe 


INSURANCE COMPANY. 





U. S. Net Assets.......... EOE ET TE ee 
re Say Se Tee ere scceseccece Open 
RE $000 60S6 600060 00cceee sees eoseee 4,600,117 
Cincinnati Ueneral Agency: Northwestern Departments 
3. M. DE CAMP, General Agent Ohio, Indiana, Kentucky, 205 LA SALLE STREET, ° - CHICAGO. 
Tennessee, Arkansas and West Virginia. WILLIAM 5. WARREN, st . Tonsk, | Ass’ Secretaries. 





National Life Insurance Company of Vermont. The Massachasetts Mutual Lite Insurance Ch, 


JOSEPH A. DE BOER, President. OSMAN D. CLARK, Secretary. 
JAMES T. PHELPS, Vice-President. H. M. CUTLER, Treasurer. Sprinegficiad, Mass. 
JAMES B. ESTEE, 2d Vice-President. Dr. A. B. BISBEE, Med. Director. 


Cc. E. MOULTON, Actuary. 


INCORPORATED i851. 
THIS COMPANY HELD JANUARY |, 1902, AND CAINED 


DURING THE PAST DECADE: Assets Jan. |, 1902, $28,291,564. Liabilities, $25,894,655 
ASSETS ‘ A $ 22,384,263.37 GAIN - 2 193.53¢ 
SURPLUS, . 2,230,212.37 GAIN, . . 144.61¢ Surplus, $2,396,909. 
INSURANCE, ‘ 108,573,050.00 GAIN, . . 111.364 Definite pald-up and cash surrender values written in every policy. 
Sells the Most Modern, Profit-Sharing, Non-Forfeitable ee 
Contracts of Life, Term Endowment and Annuity Insurance. JOHN A. HALL, - - President. 
GOOD ACENCY CONTRACTS FOR RELIABLE MEN. HENRY M. PHILLIPS, - Secretary. 


a4 yu" & Co., Cite Agents, | ay Bidg., "aan tae. —, -_-_—_oo 
e reke, Genera Manag Marquette . i 
Wm. §. Pond, General Manager. Majestic Bldg-, Darel, Mich. CINCINNATI OFFICE: 201 Johnston Building. 


1, General Manager, Nestor Block, Marquette, Mich. | CHICAGO OFFICE: 319 Merchants Loan & Trust Bidg., SMITH & BISHOP, Mgrs. 


LEADING FIRE LLOYDS ote WEST. 








INTERIOR UNDERWRITERS, FARMER & THOMPSON, CHICAGO FIRE 218 La Saite st, 


Of CHICAGO, ILL. 155 La Salle Street, UNDERWRITERS “#icAco. 


Surplus Lines Solicited at Tariff Rates. oy $37,500 
J. B. RODDICK, Attorney. Metropolitan Lioyds, Chicago. 


1 National Fire Lioyds, Chicago. CHAS. C. REED, EDW. D. CLARKE, 
Soy Caeeee Sivest Northwestern Lioyds, Chicago. 











NATIONAL UNION FIRE INSURANCE CO. 


PITTSBURG, PA. 


CASH CAPITAL, $500,000. 




















DIRECTORS: 
A. W. MELLON. H. K. PORTER. FRANCIS J. TORRANCE. 
ag oe LOCKHART. T. M. ARMSTRONG. JOHN FARRELL 
H. C. FRICK. LEOPOLD VILSACK. EDWARD A. WOODS. 
J. H. WILLOCK. H. BUHL, Jr. WM B. SCHILLER. 
JAMES B. HAINES, Jr. J. + sou BROWN. CHARLES E. CLAPP. ' 
WM. WITHERROW. B. F. Es. WM. L. ABBOTT, } 
GEORGE T. OLIVER. JOuN o HOLMES. J. W. ARROTT. } 
| OFFICERS: 
J. W. ARROTT, President. A. W. MELLON, Vice-President uv N ITE D STATES BRANCH, 
J.H. WILLOCK, ee MONK, , . E. E. COLE, Secretary, i HARTFORD, CONN. 
4a BoBC al GEORGE E. KENDALL, Manacen. 























